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Science requires a person to spend his life. If you had two lives, that wouldn't be enough for you. Be passionate about your work and in your search. --Ivan Pavlov was a Russian physiologist, which is a little ironic because he had a great influence in the field of psychology in behavior. Pavlov discovered the concept of classical
conditioning while studying digestion in dogs. In doing so, he noticed how the dogs began salivating as soon as one of his assistants entered the room. Throughout his research, Pavlov and his assistants will present food for dogs and measured saliva that was produced as a result. Pavlov noted that salivation is a reflexive process that
occurs automatically under the stimulus, not under consciousness. The value of dogs do not learn salivation when they see food, it is a stimulus-response bond that they should not learn, an unconditional reflex. However, when he noticed that his dogs would start salivating whenever he entered the room, even when he did not bring them
food, that is, when he realized the saliva response was not due to the automatic physiological process.         Pavlov discovered that the salivary reaction was a learned reaction. Everything that dogs have learned to associate with food has caused the same response. For example, the helpers the animals learned tended to go with food,
they were a neutral incentive. The salivary reaction to the presentation of food is an unconditional reflex, salivation in anticipation of food is a conditioned reflex. As a result, learning has changed the behavior of animals.    After this scientific discovery Pavlov devoted himself to the study of this type of training. In such an experiment,
Pavlov used the bell as a neutral stimulus and food as an absolute stimulus once again. Every time he fed the dogs, he called. After doing this same procedure continuously when he rang the bell without the current dog food still salivated. As in the past experiment dogs have learned to associate bell ringing with getting fed, resulting in
what they believe is every time the bell rings they will get fed. The bell has now become a conditional incentive for dogs. A new behavior, a conditional response, was studied.  Several consumer behavior theories have emerged as marketers apply findings in areas such as psychology and sociology to consumer wants, needs and identity.
Some of the most popular examples include psychoanalytic theory and Pavlovian theory. What is Pavlovian theory? The review of Pavlovian theory is a learning procedure that involves pairing the stimulus with a conditional response. In the famous experiments that Ivan Pavlov conducted with his dogs, Pavlov found that objects or events
can cause a conditional response. Experiments began with the fact that Pavlov. a bowl of dog food (stimulus) will cause an unconditional response (salivation). But Pavlov noticed that the dogs began to associate his lab technician with food, creating a learned and conditional response. It was an important scientific discovery. Pavlov then
developed an experiment using the bell as a neutral stimulus. When he was giving food to the dogs, he called. Then, repeating this procedure, he tried to ring the bell without providing food to the dogs. In itself, there was an increase in salivation. The result of the experiment was a new conditioned reaction in dogs. Pavlov's theory later
evolved into a classic conditioning, which refers to learning, which binds the unconditional stimulus that already leads to an answer (such as a reflex) with a new, conditional stimulus. As a result, the new stimulus leads to the same reaction. Applying to consumer behavior The simple application of The Pavlovian Theory is the answer that
some consumers have when they hear the word sell. This can generate a desire to shop even if people don't have a specific need at the time. The theory can also work with specific brands. The consumer may begin to associate a brand or product with a certain perception after repeated marketing efforts and/or experience with a brand or
product. For example, many people associate the Neutrogena brand with clean and clean skin. Coca-Cola is a classic example of a brand that has successfully used this technique for years, according to digital marketing firm Loyaltic. Coca-Cola's marketing campaigns link various activities and environmental factors, such as sports,
dehydration and heat, to their product. These actions and factors make people drink. Cold Coca-Cola has now become a signal for the arrival of heat, thirst, according to Loyaltic. So when you notice a red poster from a large glass filled with shiny, bubbly cola on ice, you automatically get thirsty. As consumers get a proven experience with
brands, a conditional answer is possible. Automatic thirst when viewing a bottle of Coca-Cola can result, or visualization of clean skin can occur when viewing a Neutrogena product. Who was Ivan Pavlov? Ivan Pavlov was a Russian psychologist best known for his work in classical conditioning. In 1904, this work earned him the Nobel
Prize in Physiology or Medicine. Its principles have been applied to behavioral treatments for classrooms and to reduce phobias through systematic desensitization. Applying consumer behavior theories To Consumer Behavior is an ever-evolving science. With this knowledge, marketing professionals can be more effective in reaching their
audience and bring value to employers. Hasson University fully online BSBA marketing concentration helps students gain a strong understanding of consumer behavior, basic principles of marketing, marketing, research, sales, social media and more. Graduates are ready for a wide range of careers, including a market research analyst,
brand manager and marketing specialist. Shatzi holds a bachelor's degree in livestock and English and a master's degree in education. What is behavior? Behavior theory suggests that human and animal behavior can only be explained by conditioning. Behaviors believe that psychology should focus on measurable and observed physical
behavior and how this behavior can be manipulated by changes in the external environment. There is no place in the theory of behavior for thoughts or emotions, unlike other theories of psychology. The four main psychologists who led to the development of behavioral theory were Watson, Pavlov, Thorndyk, and Skinner.Watson (1878-
1958)John Watson was the founder of the theory of behavior. Rather innovative for the time, he found Freudian-based explanations of behavior too theoretical and disagreed with the eugenic idea of her erdost definition of how one behaves. Instead, he believes that people's reactions in different situations are determined by how their
shared experiences have programmed them to respond. In experiments he conducted in the early 1900s, he showed that he could condition, or educate, children to respond to a certain stimulus in a way that is different from what their normal response would be in the absence of such training. For example, one infant named Albert, who
had previously loved and tried to pet a white rat, was later conditioned by Watson to fear him. This was done by producing loud clang noises whenever the rat was brought to Albert's line of sight; Within a few weeks, the rat alone can cause tears and attempt to flight the answer of a scared baby. Since Watson repeatedly encouraged
Albert to feel fear when the rat was present, the infant's experience taught him to be afraid around rats and to react accordingly. Albert was not only afraid of rats, but was programmed during the experiment to fear most other white and fuzzy objects as well, from coats to Santa Claus beards. Pavlov is known for using dog conditioning
techniques. Dogs associated food casting with the sound of a metronome and, thus, salivation when the metronome rings, even if there was no food. His findings directly influenced Watson and provided him with an original scientific basis for his beliefs. In these experiments Pavlov worked with dogs that, like most, salivate naturally in the
presence of food. Since this response is innate, the animals have been displaying substandard (salivation) for unconditional stimulus (food). Pavlov then, for the sake of experimentation, began to metronome sound during each feeding. Eventually, the dogs began to drool after hearing it and waiting for food, even when no one was
present. At the end of his experiments, Pavlov was able to state, or teach, these dogs salivating in unnatural situations (after hearing the sound) on stimuli that usually do not cause that response (sound). In fact, Pavlov turned salivation into conditioned behavior, and the metronome became a conditional stimulus. Pavlov also found that
the conditioned behavior of this type would disappear if they did not achieve the expected result; for example, if the metronome sounded repeatedly and no food was presented, the dogs would eventually stop tying the two and their drooling response to the sound would disappear. Thorndick (1874-1949) Edward Thorndyk came up with
the concept of instrumental conditioning and, like Pavlov, came to his main conclusions using data obtained from animal experiments. Such experiments included placing hungry cats in a closed container, which Thorndyk called a puzzle box from which they had to run to get to food. The first time a cat was placed in this situation he
escaped only after a few failed attempts and one lucky successful guess (such as pressing the right button). However, the time it takes to escape is reduced each time the cat was returned to the box. This meant, above all, that cats remembered what behavior was necessary to avoid and receive the reward of food. If they didn't, it would
take about the same time for them to over-stop it, and there would be a trend of constantly faster escape. Secondly, they were clearly able to recognize their current position (placed in the puzzle box) was identical the last time they were placed inside the puzzle box, and therefore that the same successful behavior used earlier would
achieve the same end result next time: freedom and celebration. As the Cats continued to be placed in the puzzle box, they became more adept at escaping the box over time. Public DomainUsing his data, Thorndick has developed two basic laws regarding air conditioning. First, it is the implementation law, which simply states that it is
reinforced by the repetition of the response. Each time the cat was placed in a puzzle box, it showed a stronger propensity to perform the required behaviors, coming out of the box with an increased level of skill and in a shorter period of time. The second law, the Law of Force, found that the conduct was either strengthened or weakened,
depending on whether they were rewarded or punished. Every time successful behavior was repeated, it was done so quickly because the cat was no longer wasted time performing other behaviors that turned out to be and kept the animal in jail. Rendering skinner's box in which the rat gives gives different incentives to enhance certain
behaviors. Andreas1, CC BY-SA 3.0, via Wikimedia CommonsSkinner (1904-1990)B.F. Skinner developed the theory of opera conditioning behavior. Contrary to Watson and Pavlov's theories, Skinner believed that this is not what happens before the behavior that affects him, but what happens immediately after him. In operatic
conditioning, behavior is manipulated when they follow either positive or negative reinforcement. Positive reinforcement increases the desired behavior by following them with rewards. For example, if rat food is distributed every time a rat presses the pedal, it will repeatedly press that same pedal to get more edible treats. The effect of
pressing the pedal, the desired behavior, was reinforced with food. Negative reinforcement increases desired behavior, allowing subjects to avoid punishment through their performance. For example, if a rat received a painful electrical push that would not stop if it did not press the pedal, it would start to press it quickly after each initial jolt
to relieve its pain. The effect of pedal pressing, desired behavior, was reinforced again, albeit by a different method than before. Skinner also showed that behavior can be altered by punishment or extinction. Punishing behavior after they occur prevents them from later reps. For example, if a rat was shaken by electricity when pressed on
the pedal, it would start to avoid touching it, avoiding performing undesirable behavior. Extinction is when behaviors that were previously amplified are later unforced, making behavior inconsequential and causing them to decrease in frequency over time. If a rat that has been trained to press the food pedal has stopped getting food to
press it, eventually it will press it less and less. Over time, once he has become thoroughly discouraged by the lack of dosed rat treats, he may stop pushing it altogether. If a rat that has been zapped with electricity has ceased to be zapped, it will also press the pedal to stop the voltage less frequently, since its reason for doing so will
disappear. Extinction is the cessation of behavior that has been encouraged by either negative or positive reinforcement.© 2012 Schatzie SpeaksCommentsAyang Fred July 23, 2020:Very instructive and easily understandable. I will love to read more of your works if you can make them available. It will also be great if you can be available
for questions. Fame Marim on October 08, 2019: Good job if I want to use information as I can site referencemustafa September 02, 2019: a really good job if you can summarize that it will be better for a college student to write an essay. Schatzie Speaks (author) July 31, 2019: Glad, I could help! Thanks for your comment! Schatzie Says
(author) July 31, 2019: Thanks for reading and and October 26, 2018: Good job, thanks October 25, 2018:wow, It was helpful to me, thanksAmy February 17, 2018: It was very helpful, thank you very much :)amok rich December 17, 2017:thannks for a good visionSophia November 11, 2016:Hello - brilliant article, I could reference this for
my university article on consumer behavior and the development of theories regarding the impact that this has had on the current day of advertising? What are the authors' name? Thank youSuzie from Carson City october 17, 2014: Very well written .... Interesting and extremely informative! Human behavior is the most intriguing!.... UP-
Kevin, September 26, 2013: Good reviews. I would point out, however, that while Skinner investigated the punishment, he was generally opposed to its use on the grounds that it was only effective in the short term. In addition, Skinner said that the punishment is likely to lead to an increase in aggressive tendencies. Here's a good review:
speaks (author) on November 06, 2012:Hi Epigramman, Thanks for reading and commenting! I too find human behavior fascinating (including that of my fellow hubbers!) and love learning about the different theories out there. It is even more interesting to associate them with the common social beliefs of the time and various historical
events. I think that's why I can never focus on just one topic; my research on one thing eventually leads to several other things that also need to be studied! SchatzieSchatzie says (author) on November 06, 2012:Hi Nellieanna, Sorry, I didn't respond to your comment before, I must not have seen the notice! Unfortunately, I'm not the same
Schatzie, I'm German though! Thanks for reading! :)Schatzieepigramman on November 06, 2012:....... Human behavior (even among the hub community-lol) is as deep and dark as bottomless well......... so when this topic comes I'm always interested to see/read what makes people tick - and one of the reasons why people become writers
too. Love your research here and it's made for an educational and educational read - sending you warm wishes from Lake Eeri time Ontario Canada 8:50amp.s. - love the eclectic nature of your centers - such a wonderful job you have done here. Nellianna Hay from TEXAS July 13, 2012: Great job! By the way - are you sisters named
Laura, Lisa and another (whose name is slipping away from me at the moment)? I ask because in the mid-60s, while participating in the NSF grant study - Univ. Ariza, I knew a family of very bright parents with 4 very bright little girls, one nicknamed Schatzie - not a common name nickname in the US. But she was born in Germany when
her father was a teacher at an Air Force base there. Your theme here would be right in their alley If not- no matter. But it stirred up my curiosity. Curiosity. Curiosity. behaviorist theory pavlov and skinner. behaviorist theory pavlov pdf. ivan pavlov behaviorist theory. behaviorist learning theory ivan pavlov. pavlov behaviorism learning theory
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