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Your move, Ford. Ford was not best satisfied when John Cena decided to sell his new GT almost immediately after the delivery of the supercar. Cena's decision went against the sales agreement in which Ford GT owners had to keep the car for a certain period of time before selling. Remember, these owners were hand-picked by Ford after a rigorous
application process. The intention is for them to be Ford product ambassadors, not investors looking to make a quick profit. But that's exactly what Cena wanted and sued Ford. It took months to reach a settlement. And now there's a brand new Ford GT on sale at James Edition, a 2018 GT '67 Heritage Edition. Who's the seller? That remains a mystery, but
the price tag stands at 1.2 million euros, or about $1.4 million. JamesEdition JamesEdition JamesEdition JamesEdition The original price tag is estimated at about $500,000. The car is currently located in Germany and has only 12 miles on the counter. The Ford GT 67 Heritage Edition consists of an external package consisting of several special accents
inside and out. In creating a worthy successor to the 2017 Heritage edition, we logically looked at our next historic Le Mans victory with the all-American team of Dan Gurney and A.J. Foyt, said Dave Pericak, global director Ford Performance. The 2018 Ford GT '67 Heritage edition pays homage to that victory, with a modern take on one of the most important
vehicles in Ford's storied history of racing. JamesEdition JamesEdition JamesEdition The most obvious styling touch is the Race Red paint with white striping. The number one on the doors and hood stands for Gurney and Foyt's original GT40. There are also 20-inch aluminum wheels with a silver satin finish. Ford has not said how many '67 Heritage Editions
were built for 2018, but considering the GT itself is limited to just 250 examples a year, the answer is not much. This German owner/seller knows what they have and seem to have no problem facing a potential legal backlash from the Blue Oval. Your move, Ford. JamesEdition JamesEdition JamesEdition JamesEdition Views expressed by Entrepreneur
employees are their own. You read Entrepreneur South Africa, an international franchise of Entrepreneur Media. In general, it is known that sales and marketing teams have serious arguments with each other. A recent survey shows that 51% of marketers are dissatisfied with the level of communication between the two teams and 53% of sales professionals
are not happy with supporting marketing. In a nutshell, it's a game of shifting blame when things don't pan out the way had hoped. I've seen it work firsthand with marketing and sales teams in large and small organizations. In some cases, the connection is so large, it's almost as if the marketing and sales divisions are separate companies. Do not allow this to
happen to in your organization. As a business owner, make sure your sales and marketing teams work together as one solid unit. How do you get your sales and marketing teams to address the goals they have in common? Make sure they know they have the same endgame and let them work together in these five ways. 1. Collaborating on content (Give
them some ammunition)An excellent sales enablement strategy is that marketing creates content that sales can use in their proposals and during the sales process. Both sales and marketing need to work together to understand their audience and create targeted content that speaks directly to customers and runs at the right time in the buying cycle. The best
way to create this content is for marketing and sales to collaborate. Marketing creates content that is relevant and engaging to the audience, while sales can inform content that is personal and tailored to the individual customer. This type of marriage will create perfectly balanced content that will drive leads all the way through the funnel. 2. Share all dataLet
one team never collect data that the other team does not have access to. Sure, some marketing data isn't relevant to sales, but more often than not, it's not. Don't set parameters on what both teams will share. Universal access will lead to better communication and deeper insights, and will prevent duplication. 3. Give marketing teams access to customer
sales people's questions are the point of contact for many customers, which is why salespeople (instead of customer service) often receive emails with questions about serving/using the product. The marketing team can use these questions to generate more content topics. An in-depth article about a difficult problem, a how-to series for beginners or an
instructive video are all great opportunities for the marketing team to leverage these insights. 4. Require job rotationsThis is a bit more extreme, but something I feel can be very valuable to a business. Let your marketing staff work in a sales role in your business for a while. I think this is a wise investment. If marketing is going to help sales, it is good to
understand the experience of the seller, firsthand. 5. Meet more oftenThe marketing team and sales team must meet at least once every two weeks. Sending emails and staying updated electronically is good in the meantime, but brief face-to-face meetings are most effective. You want to discuss the problems each team has so that the other team can help.
If you see problems or problems developing, now is the time to make everyone aware so that you can draw up a plan. Potential sales customers often feel that sellers are not their positions and that sellers do not have relevant case studies or information. When sellers report that they in these problems, the marketing team can come to the rescue. Creating
some case studies and writing content that gives sellers the right insight into the people they're selling to can help prevent these problems, so customers can see that sellers still understand what they're looking for. Search Lonely Planet Ford (F) - Get Report said sales fell 24.2% in May from a year earlier, but said it will boost production due to tight
inventories and strong sales of new products. The automaker says it will increase second-quarter North American production by 10,000 to 445,000 vehicles and will increase third-quarter production by 42,000 to 460,000 vehicles. New products account for 50% of our sales, and demand for these products is driving our market share gains, said Ken Czubay,
vice president of sales and marketing. In late May, Ford vehicle inventories totaled 350,000, equivalent to a 56-day delivery. That was 41,000 fewer than at the end of April and 210,000 fewer than a year ago. Ford said it achieved market share gains even as it reduced stimulus spending. Sales of the Ford Fusion were 19,786, Ford Flex sales were 4,305 and
sales of the company's hybrid vehicles totaled 3,906, all records, and Lincoln reported a 2% increase in sales. Nonetheless, Ford announced a new summer merchandising program, saying this month it will cover up to three months worth of payments, up to $2,100, while Ford Credit will offer 0% funding on certain vehicles. Updated from 1:33 p.m EST Ford
Motor Company (F) - Get Report and DaimlerChrysler's (DCX) Chrysler unit continued to have problems with car sales in March, while General Motors (GM) - Get Report posted its second strong month in a row. Ford's U.S. car sales were down 6.6% from a year ago to 107,766 vehicles and are now 11.2% year to date. Truck sales rose 8.4% to 202,799
vehicles in the month. Total sales were 310,565, up 2.7% from a year ago. Meanwhile, GM sold 414,949 new cars and trucks in March, up 6% from a year ago. Car sales rose 9% to $179,428, while truck sales rose 4% to $235,521. Sales momentum continued to build for GM in March, with double-digit increases at Cadillac, Chevrolet, GMC, Pontiac and
Buick, the company said. In February, GM's total sales rose 6% to 353,117 from a year ago. Car sales also rose 9% to 157,011 units, while truck sales rose 4% to 196,106 vehicles. Sales in March and February were quite broad. At Ford, his F-Series truck sales drive, rising 18% to 80,056 vehicles in March. The Jaguar and Volvo brands again showed
healthy sales growth in March, rising by 11.2% and 5.7% respectively, while Land Rover sales fell 2.1% over the month. March was a solid month and tax refunds should help keep spring sales buoyant, the company said in a statement. But some say the annual increase in energy prices, which has pushed gasoline to more than $2 a gallon in part of the
country, will dampen discretionary spending. In February, Ford's total U.S. sales fell 2.4% to 261,694 vehicles compared with a year ago. Truck sales rose 4.3% to 175,884, while car sales fell 14% to 85,810. U.S. sales at Chrysler fell 2% to 197,856 vehicles in March. Car sales fell 10% to 40,380 vehicles, while truck sales were nearly flat at 157,476. Total
sales have increased by 2% so far. In February, total sales increased by 1% to 172,647 units. Car sales fell 8% to 35,400, while truck sales rose 18% to 137,247. We are in transition and renewing our entire product lineup for 2004, the company said. So, with two consecutive positive quarters it says that our long-term strategy is starting to pay off. Recently,
DaimlerChrysler shares were up 69 cents, or 1.6%, to $42.43; Ford shares fell 5 cents, or 0.4%, to $13.52. and GM's lost 8 cents, or 0.2%, to $47.02. 9 things you need to buy if you're in Ireland From Donegal tweeds to Irish whisky and Waterford crystal, here's what you need to make sure to take home the next time you travel to... By Todd Plummer
Plummer
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