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Is anyone familiar with Abraham Maslow's Hierarchy of Needs? Name some of our basic needs. 
If you recall from Maslow’s hierarchy, safety or security is a foundational need. Financial security 
is not just about how much money one makes, it also involves our attitudes about money and 
our concept of our future selves. 

“Every single one of us has a relationship with money that is built on the experiences we have had and 
the messages we have been exposed to. If we want to change financial behavior, we need to deal with 
attitudes, emotions and identity based on money.”  from “Loaded” by Sarah Newcomb, Behavioral 
Economist at Morningstar 

We are constantly exposed to cultural messages about money through movies, television shows 
and advertising. A lot of us receive stories that are very toxic. What are some stories about 
money that are passed down to us? Have you hear of this one: “Money is the root of all evil.” 
Actually, in the Bible is starts with “For the love of [money].” Here are some cultural money 
messages: 

[show images of Dynasty and Donald Trump magazine cover] 

“We love rags to riches stories. That’s the American Dream. We love to hear about grit and 
ingenuity winning over the social status quo. At the same time, we love to hate the wealthy. 
Many Americans have a hostile envy towards the wealthy. These are our cultural stories. The 
real danger is when the stories we tell each other become the stories we tell ourselves. And 
those become our core beliefs. And those core beliefs when left unexamined can cause damage 
to our financial lives. 

Here are some examples of core beliefs: 

• You are your net worth. 
• Rich people are greedy. 
• Poor people are lazy. 
• Money corrupts. 
• I do (or don’t) deserve to be wealthy. 

These core beliefs can have a huge impact on how we handle money.”* 

I would like to share with you a personal example: Here is one of my core beliefs: 

“My health is important to me. Health involves physical, emotional and financial well-being.” 

But I didn’t grow up with this belief. The message I grew up with, as the child of immigrant 
Filipino parents was: “Money equals achievement. If you study hard and work hard you can be 
successful and make money. Conversely, if you are not making money you must not be working 
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hard enough." Overdone this message tends towards conspicuous consumption. This is why I 
have an inner WASP that wants to page through J. Crew catalogs on weekends. That part of me 
is still there. It’s part of my history and identity and it has taken a lot of work and introspection to 
de-emphasize it and supersede it with the value of physical, emotional and financial well-being. 

“Every single financial decision starts with a story. Some stories are true. Some are not. When 
stories are unexamined, you could have knee-jerk reactions and you don’t know if you are 
standing in your own way. Healthy stories lead to healthier strategies. The good news is it’s only 
a story and stories can change.”* 

When you get home, think about your core beliefs. What were you told growing up and what do 
you believe in now? 

Let's talk about cultural factors 

The divide in this country between high income and low income communities can be 
characterized by economic factors, such as lack of jobs or training, but culture may also play a 
role. In low-income communities, people tend to rely on each other. A culture that values 
interdependence and social capital evolves out of this need. Interdependent societies emphasize 
family, loyalty, cooperation and friendship. This is similar to Russian, Asian and military cultures 
and contrasts high-income cultures which values independence or self-reliance and originality. In 
independent cultures "the squeaky wheel gets the grease." In interdependent societies "the nail 
that sticks out will get hammered." There are challenges and strengths of each way of living. 

How many people here would use GoFundMe to raise money for their kids’ college? What if 
your kid wanted to raise money to record an album? 

No lifestyle mode is better, but it is easy to see how one group could view the other in a 
negative light. To the independent-minded, those with interdependent values might be viewed 
as lazy, weak and caring too much about other people's opinions. To the interdependent-minded, 
self-reliant people might be viewed as lacking compassion and too concerned about money and 
power. It's easy to see how stereotypes form and; therefore, necessary for us to challenge toxic 
narratives.  

Let's talk about financial stress: 

“Financial stress is survival stress and that kind of stress wears you down.”* The lower your 
income or perceived wealth the greater the tendency for rumination. Strangely, there is a 
connection between rumination and impulsive behavior. Being too focused on the present could 
lead to overspending. The corrective action is to put yourself in a future mindset. Visualize your 
future self. People who are future-oriented tend to save more and splurge less. Another tactic is 
to distract yourself when you are ruminating about money. Any Buddhists in the room? Every 
Buddhist knows emotions are temporary. It can be mentally toxic when emotions rule our world. 

Let’s talk about strategies to save more: 

Saving generally makes people happy, but many people are going about it the wrong way. “To 
boost savings, the first thing that people do is slash expenses. Keep in mind, every expense is a 
strategy to meet a human need. Our needs don’t go away because the expense goes away. It is 
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more sustainable to find another strategy to meet that need. Example: We all need 
transportation, but we all don’t need a car. Think of budgets less like a diet and more like a map. 
Needs are constant. Strategies can change and are based on stories. If you are having trouble 
finding a strategy that works, dig deeper into the stories you tell yourself.” from “Loaded” by Sarah 
Newcomb, Behavioral Economist at Morningstar 

Let’s talk about where money comes from? How money comes into your life? 

Has a story you told yourself about money, prevented you from asking for a big raise / charging 
more for your services / making a big career move? 

• Think of the resources that potentially create value: 
• Land, labor and capital 
• Human capital 
• Time, energy 
• Spare bedroom 
• Extra stuff 

“When you think about how you use your personal resources to meet your personal needs, it a 
healthier way to think about how money is moving into your life.” 

In summary: 

Most of us have a money story that no longer fits our values. Through introspection we can find 
new ways to think about money that doesn’t stress us. 

Needs are constant, strategies are flexible. 

Your most valuable asset is you. How are you cultivating your resources? 

 

I am going to end the presentation here and open it up for discussion. 

*from “Loaded” by Sarah Newcomb 

 

This presentation is for general information only and are not intended to provide specific advice 
or recommendations for any individual. To determine which investment(s) may be appropriate 
for you, consult your financial advisor prior to investing. Investing involves risk including loss of 
principal. 

Securities offered through LPL Financial, member SIPC and FINRA 
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