Preliminary Offering Circular dated March 23, 2018

An Offering Statement pursuant to Regulation A relating to these securities has been filed with the Securities and Exchange
Commission. Information contained in this Preliminary Offering Circular is subject to completion or amendment. These
securities may not be sold nor may offers to buy be accepted before the Offering Statement filed with the Commission is
qualified. This Preliminary Offering Circular shall not constitute an offer to sell or the solicitation of an offer to buy nor
may there be any sales of these securities in any state in which such offer, solicitation or sale would be unlawful before
registration or qualification under the laws of any such state. We may elect to satisfy our obligation to deliver a Final
Offering Circular by sending you a notice within two business days after the completion of our sale to you that contains the
URL where the Final Offering Circular or the Offering Statement in which such Final Offering Circular was filed may be
obtained.

$5,000,000
5,000,000,000 SHARES OF COMMON STOCK
AT $0.001 PER SHARE

This is the public offering of securities of Signature Devices, Inc., a Delaware corporation. We are offering 5,000,000,000 shares
of our common stock, par value $0.00001 ("Common Stock"), at an offering price of $0.001 per share (the "Offered Shares") by
the Company. This Offering will terminate on twelve months from the day the Offering is qualified, subject to extension for up to
thirty (30) days as defined below or the date on which the maximum offering amount is sold (such earlier date, the "Termination
Date"). The minimum purchase requirement per investor is 100,000 Offered Shares ($1,000); however, we can waive the minimum
purchase requirement on a case-by-case basis in our sole discretion.

These securities are speculative securities. Investment in the Company’s stock involves significant risk. You should
purchase these securities only if you can afford a complete loss of your investment. See the “Risk Factors” section on page
5 of this Offering Circular.

No Escrow

The proceeds of this offering will not be placed into an escrow account. We will offer our Common Stock on a best efforts basis.
As there is no minimum offering, upon the approval of any subscription to this Offering Circular, the Company shall immediately
deposit said proceeds into the bank account of the Company and may dispose of the proceeds in accordance with the Use of
Proceeds.

Subscriptions are irrevocable and the purchase price is non-refundable as expressly stated in this Offering Circular. The Company,
by determination of the Board of Directors, in its sole discretion, may issue the Securities under this Offering for cash, promissory
notes, services, and/or other consideration without notice to subscribers. All proceeds received by the Company from subscribers
for this Offering will be available for use by the Company upon acceptance of subscriptions for the Securities by the Company.

Generally, no sale may be made to you in this Offering if the aggregate purchase price you pay is more than 10% of the
greater of your annual income or net worth. Different rules apply to accredited investors and non-natural persons. Before
making any representation that your investment does not exceed applicable thresholds, we encourage you to review Rule
251(d)(2)(i)(C) of Regulation A. For general information on investing, we encourage you to refer to www.investor.gov.

Sale of these shares will commence within two calendar days of the qualification date and it will be a continuous Offering pursuant
to Rule 251(d)(3)(i)(F).

This Offering will be conducted on a “best-efforts” basis, which means our Officers will use their commercially reasonable best
efforts in an attempt to offer and sell the Shares. Our Officers will not receive any commission or any other remuneration for these
sales. In offering the securities on our behalf, the Officers will rely on the safe harbor from broker-dealer registration set out in
Rule 3a4-1 under the Securities Exchange Act of 1934, as amended.

This Offering Circular shall not constitute an offer to sell or the solicitation of an offer to buy, nor shall there be any sales of these
securities in any state or jurisdiction in which such offer, solicitation or sale would be unlawful, prior to registration or qualification

under the laws of any such state.

Our Common Stock is traded in the OTCMarket Pink Open Market under the stock symbol “SDVI.”



Investing in our Common Stock involves a high degree of risk. See "Risk Factors' beginning on page S for a discussion of
certain risks that you should consider in connection with an investment in our Common Stock.

Per Total
Share Maximum
Public Offering Price (1)(2) $0.001 $5,000,000.00
Underwriting Discounts and Commissions (3) $0.00 $0
Proceeds to Company (4) $0.001 $5,000,000.00

(1) We are offering shares on a continuous basis. See “Distribution — Continuous Offering.

(2) This is a “best efforts” offering. The proceeds of this offering will not be placed into an escrow account. We will offer our
Common Stock on a best efforts basis primarily through an online platform. As there is no minimum offering, upon the approval
of any subscription to this Offering Circular, the Company shall immediately deposit said proceeds into the bank account of the
Company and may dispose of the proceeds in accordance with the Use of Proceeds. See “How to Subscribe.”

(3) We are offering these securities without an underwriter.

(4) Excludes estimated total offering expenses, including underwriting discount and commissions, will be approximately $350,000
assuming the maximum offering amount is sold.

Our Board of Directors used its business judgment in setting a value of $0.001 per share to the Company as consideration for the
stock to be issued under the Offering. The sales price per share bears no relationship to our book value or any other measure of our
current value or worth.

No sale may be made to you in this offering if the aggregate purchase price you pay is more than 10% of the greater of your
annual income or your net worth. Different rules apply to accredited investors and non-natural persons. Before making
any representation that your investment does not exceed applicable thresholds, we encourage you to review Rule
251(d)(2)(i)(C) of Regulation A. For general information on investing, we encourage you to refer to www.investor.gov.

THE U.S. SECURITIES AND EXCHANGE COMMISSION DOES NOT PASS UPON THE MERITS OF OR GIVE ITS
APPROVAL TO ANY SECURITIES OFFERED OR THE TERMS OF THE OFFERING, NOR DOES IT PASS UPON
THE ACCURACY OR COMPLETENESS OF ANY OFFERING CIRCULAR OR OTHER SOLICITATION
MATERIALS. THESE SECURITIES ARE OFFERED PURSUANT TO AN EXEMPTION FROM REGISTRATION
WITH THE COMMISSION; HOWEVER, THE COMMISSION HAS NOT MADE AN INDEPENDENT
DETERMINATION THAT THE SECURITIES OFFERED ARE EXEMPT FROM REGISTRATION.

The date of this Offering Circular is March 23, 2018.



RISK FACTORS

The following is only a brief summary of the risks involved in investing in our Company. Investment in our Securities involves
risks. You should carefully consider the following risk factors in addition to other information contained in this Disclosure
Document. The occurrence of any of the following risks might cause you to lose all or part of your investment. Some statements
in this Document, including statements in the following risk factors, constitute “Forward-Looking Statements.”

Our industry is highly competitive and as an emerging growth company with a new brand we may be at a disadvantage to our
competitors.

Our industry is highly competitive in general. We are an emerging growth company with limited financial resources and a new
brand with limited recognition. Our competitors, both established and future unknown competitors, have better brand recognition
and, in most cases, substantially greater financial resources than we have. Our ability to successfully compete in our industry
depends on a number of factors, both within and outside our control. These factors include the following:

e  our success in designing and developing new or enhanced products;

e  our ability to address the changing needs and desires of retailers and consumers;

e the pricing, quality, performance, reliability, features, ease of installation and use, and diversity of our products;
e the quality of our customer service;

e  product or technology introductions by our competitors; and

e the ability of our contract manufacturing to deliver on time, on price, and with acceptable quality.

If we are unable to effectively compete on a continuing basis or unforeseen competitive pressures arise, such inability to compete
could have a material adverse effect on our business, results of operations, and overall financial condition.

Risks Related to Our Business
Our products may not achieve market acceptance thereby reducing the chance for success.

We are only in the early stages of selling our first products. It is unclear whether these products and their features or other
unanticipated events may result in lower sales than anticipated, which could force us to limit our expenditures on research and
development, advertising, and general company requirements for improving and expanding our product offerings. We cannot
guarantee consumer demand or interest in our current or future product offerings, which could have a material adverse effect on
our business, results of operations, and overall financial condition.

If the market chooses to buy competitive products and services, we may fail.

Although Signature Devices believes that its product offerings will be commercially viable, there is no verification by the
marketplace that its products will be accepted by or purchased by customers. If the market chooses to buy our competitors’ products,
it may be more difficult for Signature Devices to ever become profitable which would substantially harm our business and, possibly,
cause it to fail whereby you could lose your entire investment.

Consumer trends, seasons fluctuations, and general global economic conditions and outlook may cause unpredictable operating
results.

Our operating results may fluctuate significantly from period to period as a result of a variety of factors, including purchasing
patterns of customers, competitive pricing, and general economic conditions. There is no assurance that we will be successful in
marketing our product, or that the revenues from the sale of our products will be significant. Consequently, our revenues may vary
significantly by quarter, and our operating results may experience significant fluctuations making it difficult to value our business
and could lead to extreme volatility in our share price.



We may be unable to protect our proprietary rights.

Our future success depends in part on our proprietary technology, technical know-how and other intellectual property. We rely on
intellectual property laws, confidentiality procedures and contractual provisions, such as non-disclosure terms, to protect our
intellectual property. Others may independently develop similar technology, duplicate our products, or design around our
intellectual property rights. In addition, unauthorized parties may attempt to copy aspects of our products and technologies or to
obtain and use information that we regard as proprietary. Any of these events could significantly harm our business, financial
condition and operating results.

We also rely on technologies that we acquire from others. We may rely on third parties for further required technologies. We may
purchase a computer’s logic component or other technological devices from outside sources and will need to pay annual fees to
enable us to get updates/upgrades and technical support to the logic portion of the system or device. We may find it necessary or
desirable in the future to obtain licenses or other rights relating to one or more if our products or to current or future technologies.
These licenses or other rights may not be available on commercially reasonable terms or at all. The inability to obtain certain
licenses or other rights or to obtain such licenses or rights on favorable terms, or the need to engage in litigation regarding these
matters, could have a material adverse effect on our business, financial condition and operating results. Moreover, the use of
intellectual property licensed from third parties may limit our ability to protect the proprietary rights in our products.

While no current lawsuits are filed against us, the possibility exists that a claim of some kind may be made in the future.

While no current lawsuits are filed against us, the possibility exists that a claim of some kind may be made in the future. We
currently have no plan to purchase liability insurance.

The success of our business depends heavily on key personnel, particularly Mr. Charles Townsend and Mr. Inas Azzam, and
their business experience and understanding of our industry. Our business would likely fail if we were to lose their services.

The success of our business will depend heavily upon the abilities and experience of our principal executive officers, Charles
Townsend and Inas Azzam. The loss of Mr. Townsend and/or Mr. Azzam would have a significant and immediate impact on our
business, results of operations, and overall financial condition. Further, their loss would force us to seek a replacement or
replacements who may have less general business experience and, in particular, experience in our industry, fewer industry contacts,
and less understanding of our overall business plan. We can make no assurances that we will be able to find a suitable replacement
should Mr. Townsend or Mr. Azzam depart, which could force us to curtail operations and/or cease operations, whereby you could
lose your entire investment.

They can terminate their relationship with us at any time without cause. Further, we do not carry “key person” insurance on any
employee, including them. The departure of one or both of them would most likely have a severe and negative impact on our overall
business and cause us to cease operations, whereby you could lose your entire investment.

In addition to our dependency on their continued services, our future success will also depend on our ability to attract and retain
additional future key personnel. We face intense competition for these such qualified individuals from well-established and better
financed competitors. We may not be able to attract qualified new employees or retain existing employees, which may have a
material adverse effect on our results of operations and financial condition.

Our directors currently control an aggregate of approximately 78.4% of our eligible votes in all voting matters. Accordingly,
our directors can solely determine and control all corporate decisions, even if such decisions may not be in the best interest of
minority shareholders.

Our directors currently control an aggregate of 149,000,000 votes in all voting matters, or approximately 78.4%, of all eligible
votes. Accordingly, our directors can determine the outcome of all corporate transactions or other matters, including mergers,
consolidations and the sale of all or substantially all of our assets. The interests of our directors may differ from the interests of the
other shareholders and thus result in corporate decisions that are disadvantageous to other shareholders.



Our officers and directors may be subject to conflicts of interest.

Our officers and directors have potential conflicts of interest in his dealings with us. Circumstances under which conflicts of interest
include:

e  We have no independent directors so the Board of Directors is free to establish their own compensation packages without
the guidance of a Compensation Committee;

e  Future compensation agreements will not be negotiated at arm’s-length as would normally occur if the agreements were
with unaffiliated third parties;

e  Acquisitions and purchases or sales of assets and other similar transactions can be made without due diligence or extended
negotiation; and

e Business combinations or the implementation anti-takeover “poison pill” preventative measures without proper due
diligence or consideration.

We have not formulated a policy for potential conflicts of interest that may arise between us and our officers and directors. If a
potential conflict of interest arises and cannot be resolved, the result could be contrary to the interests of other shareholders and
prevent us from ever achieving profitability, have a negative impact on our overall business, and result in you losing all or part of
your investment.

Our officers and directors have other significant outside business interests and will be able to devote only a portion of their
professional time to our operations. As such our business could fail if they are unable or unwilling to devote a sufficient amount
of time to our business.

The responsibility of developing our core business, securing the financing we need, both primary and expansion, and fulfilling the
reporting requirements of a public company all fall upon our officers and directors. Only Mr. Azzam will dedicate more than 40
hours per week his professional time to our business operations.

It is also important to consider that none of our officers or directors are presently under any employment agreements with any of
their business interests, including our business. If they were to enter into such an agreement with an outside business interest, they
could be forced to resign from our business or devote even less time to our business interests than they presently do.

In the event that any of our officers or directors are unable to fulfill any aspect of their duties, we may experience a shortfall or
complete lack of revenue resulting in little or no profits and the eventual closure of our business, whereby you may lose your entire
investment.

We depend on contract manufacturers who may not have adequate capacity to fulfill our needs or may not meet our quality and
delivery objectives and timetables.

We do not own our production lines or manufacturing facilities. We manufacture our products in the United States through third-
party contract manufacturers. Our reliance on these third-party contract manufacturers involves significant risks, including reduced
control over quality and logistics management, the potential lack of adequate capacity, and discontinuance of the contractors’
assembly processes. Potential financial instability at our contractor manufacturers could result in us having to find new suppliers,
which could increase our costs and delay our product and installation deliveries. These contractor manufacturers may also choose
to discontinue contracting to build our products for a variety of reasons. Consequently, we may experience delays in the timeliness,
quality and adequacy in product and installation deliveries, any of which could have a material adverse effect on our business,
results of operations, and overall financial condition.

We will incur additional costs and management time related expenses pertaining to SEC reporting obligations and SEC
compliance matter and our management has no experience in such matters.

Our officers and directors are responsible for managing us, including compliance with SEC reporting obligations and maintaining
disclosure controls and procedures and internal control over financial reporting. These public reporting requirements and controls
are new to our officers and directors and at times will require us to obtain outside assistance from legal, accounting, or other
professionals that will increase, potentially substantially, our costs of doing business. Should we fail to comply with SEC reporting
and internal controls and procedures, we may be subject to securities law violations that may result in additional compliance costs
or costs associated with SEC judgments or fines, both of which will increase our costs and negatively affect our potential
profitability and our ability to conduct our business.



Because we do not have an audit or compensation committee, shareholders will have to rely on our board of directors who is
not independent to perform these functions.

We do not have an audit or compensation committee or board of directors as a whole that is composed of independent directors.
These functions of these traditional corporate committees are performed by our officers and directors. Because none of our directors
are deemed independent, there is a potential conflict between their and/or our interests and our shareholders’ interests since the
above will participate in discussions concerning management compensation and audit issues that may be affect management
decisions. Until we have an audit committee or independent directors, there may be less oversight of management decisions and
activities and little ability for minority shareholders to challenge or reverse those activities and decisions, even if they are not in
the best interests of minority shareholders.

We have agreed to indemnify our officers and directors against lawsuits to the fullest extent of the law.

We are a Delaware corporation. Delaware law permits the indemnification of officers and directors against expenses incurred in
successfully defending against a claim. Delaware law also authorizes Delaware corporations to indemnify their officers and
directors against expenses and liabilities incurred because of their being or having been an officer or director. Our organizational
documents provide for this indemnification to the fullest extent permitted by Delaware law.

We currently do not maintain any insurance coverage. In the event that we are found liable for damages or other losses, we would
incur substantial and protracted losses in paying any such claims or judgments. We have not maintained liability insurance in the
past but intend to acquire such coverage immediately upon resources becoming available. There is no guarantee that we can secure
such coverage or that any insurance coverage, if ever secured, would protect us from any damages or loss claims filed against it.

Risks Related to Market for Our Common Stock
Investing in Signature Devices is a risky investment and could result in the loss of your entire investment.

A purchase of the offered shares is significantly speculative and involves significant risks. The offered shares should not be
purchased by any person who cannot afford the loss of his or her entire purchase price. The business objectives of Signature Devices
are also speculative, and we may be unable to satisfy those objectives. The shareholders of Signature Devices may be unable to
realize a substantial return on their purchase of the offered shares, or any return whatsoever, and may lose their entire investment
in Signature Devices. For this reason, each prospective purchaser of the offered shares should read this prospectus and all of its
exhibits carefully and consult with their attorney, business advisor and/or investment advisor.

Risks Related to our Business and Industry

If alternative mobile operating system platforms become more widely used or accepted, or mobile chipset manufacturers, mobile
device OEMs and mobile operators do not continue to make product and service offerings compatible with the Android platform,
our business could be materially harmed.

The mobile operating system platform industry is intensely competitive and characterized by rapid technological changes, which
often result in shifts in market share among the industry’s participants as one operating system may become more widely used than
others. For example, in the past the Symbian mobile operating system platform, or Symbian, from Nokia Corporation, or Nokia,
dominated market share for consumer products and the BlackBerry mobile operating system platform, or BlackBerry, from
Research in Motion Limited, or RIM, dominated market share for enterprise products. In the past five years, with the rise of the
iOS mobile operating system platform, or iOS, from Apple Inc., or Apple, and the Android platform, both the Symbian and
Blackberry platforms have experienced a substantial decline. There can be no assurance that the Android platform will continue to
compete effectively with alternative mobile operating system platforms, such as the iOS platform or Windows Mobile operating
system platform, or Windows Mobile, from Microsoft Corporation. If these or other mobile operating system platforms become
more widely used or accepted, such as operating system platforms being developed by Baidu, Inc., or Baidu, and Alibaba.com Ltd.,
or Alibaba, in China, the market appeal of the Android platform and our Android+ software and service platform solutions could
be diminished, which could materially adversely affect our business and financial performance.



Furthermore, the competitiveness of our Android+ software and service platform solutions is dependent upon the continued
compatibility of the Android platform with the offerings of our customers. If these customers choose not to continue to adopt the
Android platform or they are unable to retain or increase their market share, the demand for our Android+ software and service
platform solutions may be diminished, which could materially adversely affect our business and financial performance.

We generate a significant portion of our net revenues from a small number of major customers and key projects and any loss
of business from these customers or key projects could reduce our net revenues and significantly harm our business.

We have derived and believe that in the foreseeable future we will continue to derive, a significant portion of our net revenues from
a small number of major customers and key projects. For 2016 and 2017, our top three customers accounted for 50% and 60%,
respectively, of our net revenues.

Our ability to maintain close relationships with our major customers is essential to the growth and profitability of our business.
However, the volume of work performed for a specific customer is likely to vary from year-to-year and project-to-project, especially
since we are generally not the exclusive Android platform software and service solutions provider for our customers, some of our
customers have in-house research and development capabilities and we do not have long-term purchase commitments from any of
our customers. A major customer in one year may not provide the same level of net revenues for us in any subsequent year. The
products we provide to our customers, and the net revenues and income from those products, may decline or vary as the type and
quantity of products changes over time. In addition, reliance on any individual customer for a significant portion of our net revenues
may give that customer a degree of pricing leverage when negotiating contracts and terms of service with us.

In addition, a number of factors not within our control could cause the loss of, or reduction in, business or revenues from any
customer, and these factors are not predictable. These factors include, among others, a customer’s decision to re-negotiate the
royalty payment of a contract if the volume of unit sales exceeds original expectations, pricing pressure from competitors, a change
in a customer’s business strategy, or failure of a mobile chipset manufacturer or mobile device OEM to develop competitive
products. Our customers may also choose to pursue alternative technologies and develop alternative products in addition to, or in
lieu of, our products, either on their own or in collaboration with others, including our competitors. The loss of any major customer
or key project, or a significant decrease in the volume of customer demand or the price at which we sell our products to customers,
could materially adversely affect our financial condition and results of operations.

We have limited experience with our current product offerings, which makes it difficult to predict our future operating results.

The success of our new product offerings will depend on many factors, including timely and successful research and development,
pricing, market and consumer acceptance of such new products and the product offerings of our competitors. If new product
offerings are not successful, our revenue growth will suffer and our results of operations may be harmed. Further, we do not have
significant experience in these offerings and cannot be assured that our investments in the development of our offerings will result
in increased revenue.

We will require additional funding to develop and commercialize our services, products, and software. If we are unable to secure
additional financing on acceptable terms, or at all, we may be forced to modify our current business plan or to curtail or cease
our planned operations.

We anticipate incurring significant operating losses and using significant funds for product development and operating activities.
Our existing cash resources are insufficient to finance even our immediate operations. Accordingly, we will need to secure
additional sources of capital to develop our business and product candidates, as planned. We intend to seek substantial additional
financing through public and/or private financing, which may include equity and/or debt financings, and through other
arrangements, including collaborative arrangements. As part of such efforts, we may seek loans from certain of our executive
officers, directors and/or current shareholders.

If we are unable to secure additional financing in the near term, we may be forced to

«  curtail or abandon our existing business plans;
*  default on any debt obligations;

» file for bankruptcy;

*  seek to sell some or all of our assets; and/or

e cease our operations.



If we are forced to take any of these steps our common stock may be worthless.

Any future financing may result in ownership dilution to our existing shareholders and may grant rights to investors more
favorable than the rights currently held by our existing shareholders.

If we raise additional capital by issuing equity, equity-related or convertible securities, the economic, voting and other rights of our
existing shareholders may be diluted, and those newly-issued securities may be issued at prices that are at a significant discount to
current and/or then prevailing market prices. In addition, any such newly issued securities may have rights superior to those of our
common stock. If we obtain additional capital through collaborative arrangements, we may be required to relinquish greater rights
to our technologies or product candidates than we might otherwise have or become subject to restrictive covenants that may affect
our business.

Revenue derived from large orders could adversely affect our gross margin and could lead to greater variability in our quarterly
results.

Large orders may be more sensitive to changes in the global industrial economy, may be subject to greater discount variability,
lower gross margins, and may contract at a faster pace during an economic downturn compared to smaller orders. To the extent
that the amount of our net sales derived from large orders increases in future periods, either in absolute dollars or as a percentage
of our overall business, our gross margins could decline, and we could experience greater volatility and see a greater negative
impact from future downturns in the global industrial economy. This dynamic may also have an impact on the historical seasonal
pattern of our net sales and our results of operations. These types of orders also make managing inventory levels more difficult as
we have in the past and may have to in the future build large quantities of inventory in anticipation of future demand that may not
materialize.

Any future product revenues are dependent on certain industries, and contractions in these industries could have a material
adverse effect on our results of operations.

Sales of our products are dependent on customers in certain industries, particularly the telecommunications, semiconductor,
consumer electronics, automotive, energy, automated test equipment, power generation, federal government, state governments,
defense and aerospace industries. As we have experienced in the past, and as we may continue to experience in the future, downturns
characterized by diminished product demand in any one or more of these industries may result in decreased sales and a material
adverse effect on our operating results. We cannot predict when and to what degree contractions in these industries may occur;
however, any sharp or prolonged contraction in one or more of these industries could have a material adverse effect on our business
and results of operations.

We intend to make significant investments in new products that may not be successful or achieve expected returns.

We plan to continue to make significant investments in research, development, and marketing for new and existing products and
technologies. These investments involve a number of risks as the commercial success of such efforts depend on many factors,
including our ability to anticipate and respond to innovation, achieve the desired technological fit, and be effective with our
marketing and distribution efforts. If our existing or potential customers do not perceive our latest product offerings as providing
significant new functionality or value, or if we are late to market with a new product or technology, we may not achieve our
expected return on our investments or be able recover the costs expended to develop new product offerings, which could have a
material adverse effect on our operating results. Even if our new products are profitable, our operating margins for new products
may not be as high as the margins we have experienced historically.

Our success depends on new product introductions and market acceptance of our products.

The market for our products is characterized by rapid technological change, evolving industry standards, changes in customer needs
and frequent new product introductions, and is therefore highly dependent upon timely product innovation. Our success is
dependent on our ability to successfully develop and introduce new and enhanced products on a timely basis to replace declining
revenues from older products, and on increasing penetration in domestic and international markets. As has occurred in the past and
as may be expected to occur in the future, we have experienced significant delays between the announcement and the commercial
availability of new products. Any significant delay in releasing new products could have a material adverse effect on the ultimate
success of a product and other related products and could impede continued sales of predecessor products, any of which could have
a material adverse effect on our operating results. There can be no assurance that we will be able to introduce new products in
accordance with announced release dates, that our new products will achieve market acceptance or that any such acceptance will
be sustained for any significant period. Failure of our new products to achieve or sustain market acceptance could have a material
adverse effect on our operating results.
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We may experience component shortages that may adversely affect our business and result of operations.

We have experienced difficulty in securing certain types of high power connectors for one of our projects and anticipate that supply
shortages of components used in our products, including limited source components, can result in significant additional costs and
inefficiencies in manufacturing. If we are unsuccessful in resolving any such component shortages in a timely manner, we will
experience a significant impact on the timing of revenue, a possible loss of revenue, or an increase in manufacturing costs, any of
which would have a material adverse impact on our operating results.

We rely on management information systems. interruptions in our information technology systems or cyber-attacks on our
systems could adversely affect our business.

We rely on the efficient and uninterrupted operation of complex information technology systems and networks to operate our
business. We rely on a primary global center for our management information systems and on multiple systems in branches not
covered by our global center. As with any information system, unforeseen issues may arise that could affect our ability to receive
adequate, accurate and timely financial information, which in turn could inhibit effective and timely decisions. Furthermore, it is
possible that our global center for information systems or our branch operations could experience a complete or partial shutdown.
A significant system or network disruption could be the result of new system implementations, computer viruses, cyber-attacks,
security breaches, facility issues or energy blackouts. Threats to our information technology security can take a variety of forms
and individuals or groups of hackers or sophisticated organizations including state-sponsored organizations, may take steps that
pose threats to our customers and our infrastructure. If we were to experience a shutdown, disruption or attack, it would adversely
impact our product shipments and net sales, as order processing and product distribution are heavily dependent on our management
information systems. Such an interruption could also result in a loss of our intellectual property or the release of sensitive
competitive information or partner, customer or employee personal data. Any loss of such information could harm our competitive
position, result in a loss of customer confidence, and cause us to incur significant costs to remedy the damages caused by the
disruptions or security breaches. In addition, changing laws and regulations governing our responsibility to safeguard private data
could result in a significant increase in operating or capital expenditures needed to comply with these new laws or regulations.
Accordingly, our operating results in such periods would be adversely impacted.

We are continually working to maintain reliable systems to control costs and improve our ability to deliver our products in our
markets worldwide. Our efforts include, but are not limited to the following: firewalls, antivirus protection, patches, log monitors,
routine backups with offsite retention of storage media, system audits, data partitioning and routine password modifications. Our
internal information technology systems environment continues to evolve and our business policies and internal security controls
may not keep pace as new threats emerge. No assurance can be given that our efforts to continue to enhance our systems will be
successful.

We are subject to risks associated with our website.

We devote significant resources to maintaining our website as a key marketing, sales and support tool and expect to continue to do
so in the future. Failure to properly maintain our Website may interrupt normal operations, including our ability to provide quotes,
process orders, ship products, provide services and support to our customers, bill and track our customers, fulfill contractual
obligations and otherwise run our business which would have a material adverse effect on our results of operations. We host our
Website internally. Any failure to successfully maintain our Website or any significant downtime or outages affecting our Website
could have a material adverse impact on our operating results.

Our products are complex and may contain bugs or errors.
As has occurred in the past and as may be expected to occur in the future, our new software products or new operating systems of

third parties on which our products are based often contain bugs or errors that can result in reduced sales or cause our support costs
to increase, either of which could have a material adverse impact on our operating results.
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We are subject to the risk of product liability claims.

Our products are designed to provide information upon which users may rely. Our products are also used in “real time” applications
requiring extremely rapid and continuous processing and constant feedback. Such applications give rise to the risk that a failure or
interruption of the system or application could result in economic damage, bodily harm or property damage. We attempt to assure
the quality and accuracy of the processes contained in our products, and to limit our product liability exposure through contractual
limitations on liability, limited warranties, express disclaimers and warnings as well as disclaimers contained in our “shrink wrap”
and electronically displayed license agreements with end-users. If our products contain errors that produce incorrect results on
which users rely or cause failure or interruption of systems or processes, customer acceptance of our products could be adversely
affected. Further, we could be subject to liability claims that could have a material adverse effect on our operating results or financial
position. Although we maintain liability insurance for product liability matters, there can be no assurance that such insurance or
the contractual limitations used by us to limit our liability will be sufficient to cover or limit any claims which may occur.

Each of our current product candidates and services is in an early stage of development and we may never succeed in developing
and/or commercializing them. If we are unable to commercialize our services, products, or software, or if we experience
significant delays in doing so, our business may fail.

We intend to invest a significant portion of our efforts and financial resources in our software and we will depend heavily on its
success. This software is currently in the beta stage of development. We need to devote significant additional research and
development, financial resources and personnel to develop additional commercially viable products, establish intellectual property
rights, if necessary, and establish a sales and marketing infrastructure. We are likely to encounter hurdles and unexpected issues as
we proceed in the development of our software and our other product candidates. There are many reasons that we may not succeed
in our efforts to develop our product candidates, including the possibility that our product candidates will be deemed undesirable;
our product candidates will be too expensive to develop or market or will not achieve broad market acceptance; others will hold
proprietary rights that will prevent us from marketing our product candidates; or our competitors will market products that are
perceived as equivalent or superior.

We depend on third parties to assist us in the development of our software and other product candidates, and any failure of
those parties to fulfill their obligations could result in costs and delays and prevent us from successfully commercializing our
software and product candidates on a timely basis, if at all.

We may engage consultants and other third parties to help our software and product candidates. We may face delays in our
commercialization efforts if these parties do not perform their obligations in a timely or competent fashion or if we are forced to
change service providers. Any third parties that we hire may also provide services to our competitors, which could compromise the
performance of their obligations to us. If these third parties do not successfully carry out their duties or meet expected deadlines,
the commercialization of our software and product candidates may be extended, delayed or terminated or may otherwise prove to
be unsuccessful. Any delays or failures as a result of the failure to perform by third parties would cause our development costs to
increase, and we may not be able to commercialize our product candidates. In addition, we may not be able to establish or maintain
relationships with these third parties on favorable terms, if at all. If we need to enter into replacement arrangements because a third
party is not performing in accordance with our expectations, we may not be able to do so without undue delays or considerable
expenditures or at all.

Risks Related to Our Intellectual Property
Patents acquired by us may not be valid or enforceable and may be challenged by third parties.

We do not intend to seek a legal opinion or other independent verification that any patents issued or licensed to us would be held
valid by a court or administrative body or that we would be able to successfully enforce our patents against infringers, including
our competitors. The issuance of a patent is not conclusive as to its validity or enforceability, and the validity and enforceability of
a patent is susceptible to challenge on numerous legal grounds. Challenges raised in patent infringement litigation brought by or
against us may result in determinations that patents that have been issued or licensed to us or any patents that may be issued to us
or our licensors in the future are invalid, unenforceable or otherwise subject to limitations. In the event of any such determinations,
third parties may be able to use the discoveries or technologies claimed in these patents without paying licensing fees or royalties
to us, which could significantly diminish the value of our intellectual property and our competitive advantage. Even if our patents
are held to be enforceable, others may be able to design around our patents or develop products similar to our products that are not
within the scope of any of our patents.
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In addition, enforcing the patents that have been licensed to us and any patents that may be issued to us in the future against third
parties may require significant expenditures regardless of the outcome of such efforts. Our inability to enforce our patents against
infringers and competitors may impair our ability to be competitive and could have a material adverse effect on our business.

If we are not able to protect and control our unpatented trade secrets, know-how and other technological innovation, we may
suffer competitive harm.

We rely on unpatented technology, trade secrets, confidential information and proprietary know-how to protect our technology and
maintain any future competitive position, especially when we do not believe that patent protection is appropriate or can be obtained.
Trade secrets are difficult to protect. In order to protect proprietary technology and processes, we rely in part on confidentiality and
intellectual property assignment agreements with our employees, consultants and others. These agreements generally provide that
the individual must keep confidential and not disclose to other parties any confidential information developed or learned by the
individual during the course of the individual’s relationship with us except in limited circumstances. These agreements generally
also provide that we shall own all inventions conceived by the individual in the course of rendering services to us. These agreements
may not effectively prevent disclosure of confidential information or result in the effective assignment to us of intellectual property
and may not provide an adequate remedy in the event of unauthorized disclosure of confidential information or other breaches of
the agreements. In addition, others may independently discover trade secrets and proprietary information that have been licensed
to us or that we own, and in such case, we could not assert any trade secret rights against such party.

Enforcing a claim that a party illegally obtained and is using trade secrets that have been licensed to us or that we own is difficult,
expensive and time-consuming, and the outcome is unpredictable. In addition, courts outside the United States may be less willing
to protect trade secrets. Costly and time-consuming litigation could be necessary to seek to enforce and determine the scope of our
proprietary rights, and failure to obtain or maintain trade secret protection could have a material adverse effect on our business.
Moreover, some of our academic institution licensors, collaborators and scientific advisors have rights to publish data and
information to which we have rights. If we cannot maintain the confidentiality of our technologies and other confidential
information in connection with our collaborations, our ability to protect our proprietary information or obtain patent protection in
the future may be impaired, which could have a material adverse effect on our business.

Risks Related to Our Business

Our future growth is dependent upon our ability to keep pace with rapid technological and industry changes in order to develop
or acquire new technologies for our products and service introductions that achieve market acceptance with acceptable margins.

Our business operates in markets that are characterized by rapidly changing technologies, evolving industry standards, potential
new entrants, and changes in customer needs and expectations. For example, a number of cable and other telecommunications
companies and large technology companies with home automation solutions offer interactive security services that are competitive
with our products and services. If these services gain greater market acceptance and traction, our ability to grow our business, in
particular our ADT Pulse and other interactive service offerings, could be materially and adversely affected. Accordingly, our
future success depends in part on our ability to accomplish the following: identify emerging technological trends in our target end-
markets; develop, acquire, and maintain competitive products and services that capitalize on existing and emerging trends; enhance
our existing products and services by adding innovative features on a timely and cost-effective basis that differentiates us from our
competitors; sufficiently capture intellectual property rights in new inventions and other innovations; and develop or acquire and
bring products and services, including enhancements, to market quickly and cost-effectively. Our ability to develop or acquire new
products and services that are technologically innovative requires the investment of significant resources and can affect our
competitive position. These acquisition and development efforts divert resources from other potential investments in our businesses,
and they may not lead to the development of new commercially successful technologies, products, or services on a timely basis.
Moreover, as we introduce new products and services, we may be unable to detect and correct defects in the product or in its
installation, which could result in loss of sales or delays in market acceptance. New or enhanced products and services may not
satisfy customer preferences and potential product failures may cause customers to reject our products. As a result, these products
and services may not achieve market acceptance and our brand image could suffer. In addition, our competitors may introduce
superior products or business strategies, impairing our brand and the desirability of our products and services, which may cause
customers to defer or forego purchases of our products and services, and impacting our ability to charge monthly service fees. If
our competitors implement new technologies before we are able to implement them, those competitors may be able to provide more
effective products than ours, possibly at lower prices. Any delay or failure in the introduction of new or enhanced solutions could
harm our business, results of operations and financial condition. In addition, the markets for our products and services may not
develop or grow as we anticipate. The failure of our technology, products, or services to gain market acceptance, the potential for
product defects, or the obsolescence of our products and services could significantly reduce our revenue, increase our operating
costs, or otherwise materially adversely affect our business, financial condition, results of operations and cash flows.
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In addition to developing and acquiring new technologies and introducing new offerings, we may need, from time to time, to phase
out outdated and unsuitable technologies and services. See “—Shifts in our customers’ choice of, or telecommunications providers’
support for, telecommunications services and equipment could materially adversely affect our business and require significant
capital expenditures.” If we are unable to do so on a cost-effective basis, we could experience reduced profits.

We sell our products and services in highly competitive markets, including the home automation market, which may result in
pressure on our profit margins and limit our ability to maintain or increase the market share of our products and services.

The monitored security industry is highly fragmented and subject to significant competition and pricing pressures. We experience
significant competitive pricing pressures on installation, monitoring, and service fees. Several competitors offer installation fees
that match or are lower than ours. Other competitors charge significantly more for installation, but in many cases, less for
monitoring. In addition, cable and telecommunications companies have expanded into the monitored security industry and are
bundling their existing offerings with monitored security services.

In many cases, we face competition for direct sales from our independent, third-party authorized dealers, who may offer installation
for considerably less than we do in particular markets. We believe that the monitoring and service fees we offer are generally
competitive with rates offered by other security service providers. We face competition from other providers such as cable and
telecommunications companies that may have existing access to and relationship with subscribers and highly recognized brands,
which may drive increased awareness of their security/automation offerings relative to ours, have access to greater capital and
resources than us, and may spend significantly more on advertising, marketing, and promotional resources, any of which could
have a material adverse effect on our ability to drive awareness and demand for our products and services. In particular, these
companies may be able to offer subscribers a lower price by bundling their services. We also face potential competition from DIY
products, which enable customers to self-monitor and control their environments without third-party involvement through the
Internet, text messages, emails, or similar communications, but with the disadvantage that alarm events may go unnoticed. Some
DIY providers may also offer professional monitoring with the purchase of their systems and equipment without a contractual
commitment, which may be attractive to some customers and put us at a competitive disadvantage. Other DIY providers may offer
new loT devices and services with automated features and capabilities that may be appealing to customers. Shifts in customer
preferences towards DIY systems could increase our attrition rates over time and the risk of accelerated amortization of customer
contracts resulting from a declining customer base. It is possible that one or more of our competitors could develop a significant
technological advantage over us that allows them to provide additional service or better quality service or to lower their price,
which could put us at a competitive disadvantage. Continued pricing pressure, improvements in technology, and shifts in customer
preferences towards self-monitoring or DIY could adversely impact our customer base and/or pricing structure and have a material
adverse effect on our business, financial condition, results of operations, and cash flows.

We rely on a significant number of our customers remaining with us as customers for long periods of time.

We operate our business with the goal of retaining customers for long periods of time in order to recoup our initial investment in
new customers, and we generally achieve cash flow break-even in less than three years. Accordingly, our long-term profitability is
dependent on long customer tenure. This requires that we minimize our rate of customer disconnects, or attrition. One reason for
disconnects is when customers relocate and do not reconnect. Customer relocations are impacted by changes in the housing market.
We are susceptible to changes in the business economy, housing market, and business and consumer discretionary income, which
may inhibit our ability to sustain customer base growth rates and impact our results of operations. Other factors that can increase
disconnects include problems experienced with our product or service quality, customer service, customer non-pay, unfavorable
general economic conditions, and the preference for lower pricing of competitors’ products and services over ours. If we fail to
keep our customers for a sufficiently long period of time, our profitability, business, financial condition, results of operations and
cash flows could be materially adversely affected.

If we experience significantly higher rates of customer revenue attrition than we anticipate, we may be required to change the
estimated useful lives and/or the accelerated method of depreciation and amortization related to accounts associated with our
security monitoring customers, increasing our depreciation and amortization expense or causing asset impairment.

We amortize the costs of our acquired and dealer-generated contracts and related customer relationships based on the estimated life
of the customer relationships. We similarly depreciate the cost of our direct channel subscriber system assets and deferred subscriber
acquisition costs. If attrition rates rise significantly, we may be required to accelerate the amortization of expenses related to such
contracts and the depreciation/amortization of our subscriber system assets/deferred subscriber acquisition costs or to impair such
assets, which could cause a material adverse effect on our business, financial condition and results of operations.
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Our reputation as a service provider of high quality security offerings may be materially adversely affected by product defects
or shortfalls in customer service.

Our business depends on our reputation and ability to maintain good relationships with our subscribers, dealers and local regulators,
among others. Our reputation may be harmed either through product defects, such as the failure of one or more of our subscribers’
alarm systems, or shortfalls in customer service. Subscribers generally judge our performance through their interactions with the
staff at the monitoring and customer care centers, dealers, and technicians who perform on-site maintenance services. Any failure
to meet subscribers’ expectations in such customer service areas could cause an increase in attrition rates or make it difficult to
recruit new subscribers. Any harm to our reputation or subscriber relationships caused by the actions of our dealers, personnel, or
third-party service providers or any other factors could have a material adverse effect on our business, financial condition, and
results of operations.

General economic conditions can affect our business, and we are susceptible to changes in the business economy, housing
market, and business and consumer discretionary income, which may inhibit our ability to sustain customer base growth rates
and impact our results of operations.

Demand for alarm monitoring services and home automation systems is affected by the general economy, the business environment,
and the turnover in the housing market, among other things. Downturns in the rate of the sale of new and existing homes, which
we believe drives a substantial portion of our new customer volume in any given year, would reduce opportunities to make sales
of new security and home automation systems and services and reduce opportunities to take over existing security and home
automation systems. Recoveries in the housing market increase the occurrence of relocations, which may lead to customers
disconnecting service and not contracting with us in their new homes.

Further, the alarm monitoring business is dependent, in part, on national, regional, and local economic conditions. In particular,
where disposable income available for discretionary spending is reduced (such as by higher housing, energy, interest or other costs,
or where the actual or perceived wealth of customers has decreased because of circumstances such as lower residential real estate
values, increased foreclosure rates, inflation, increased tax rates or other economic disruptions), the alarm monitoring business
could experience increased attrition rates and reduced customer demand. No assurance can be given that we will be able to continue
acquiring quality alarm monitoring contracts or that we will not experience higher attrition rates. Changes in individualized
economic circumstances could cause current security alarm and home automation customers to disconnect our services in an effort
to reduce their monthly spending, or such customers could default on their remaining contractual obligations to us.

Our long-term revenue growth rate depends on installations and new contracts exceeding disconnects. If customer disconnects and
defaults increase, our business, financial condition, results of operations, and cash flows could be materially adversely affected.
See “—We rely on a significant number of our customers remaining with us as customers for long periods of time.”

We are subject to credit risk and other risks associated with our subscribers.

A substantial part of our revenues is derived from the recurring monthly revenue due from subscribers under the alarm monitoring
contracts. Therefore, we are dependent on the ability and willingness of subscribers to pay amounts due under the alarm monitoring
contracts on a monthly basis in a timely manner. Although subscribers are contractually obligated to pay amounts due under an
alarm monitoring contract and are generally contractually obligated to pay early cancellation fees if they prematurely cancel the
alarm monitoring contract during the initial term of the alarm monitoring contract (typically between three and five years),
subscribers’ payment obligations are unsecured, which could impair our ability to collect any unpaid amounts from our subscribers.
To the extent payment defaults by subscribers under the alarm monitoring contracts are greater than anticipated, our business,
financial condition and results of operations could be materially adversely affected.

We are also exploring different pricing plans for our products and services, including larger up-front payments and consumer
financing options for residential equipment purchases. We currently have arrangements with a third-party financing company to
provide financing to small business and commercial customers who wish to finance their equipment purchases from us. We also
recently launched a pilot program in a small number of markets for residential customers to pay for equipment purchases through
installments to the Company under a consumer financing arrangement. These lending services could increase the credit risks
associated with our subscribers. While we intend to manage such credit risk by monitoring the credit quality of our financing
portfolios, our efforts to mitigate risk may not be sufficient to prevent an adverse effect on our business, financial condition and
results of operations.
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If the insurance industry changes its practice of providing incentives to homeowners for the use of alarm monitoring services,
we may experience a reduction in new customer growth or an increase in our subscriber attrition rate.

It has been common practice in the insurance industry to provide a reduction in rates for policies written on homes that have
monitored alarm systems. There can be no assurance that insurance companies will continue to offer these rate reductions. If these
incentives were reduced or eliminated, new homeowners who otherwise might not feel the need for alarm monitoring services
would be removed from our potential customer pool, which could hinder the growth of our business, and existing subscribers may
choose to disconnect or not renew their service contracts, which could increase our attrition rates. In either case, our results of
operations and growth prospects could be materially adversely affected.

We have and will continue to invest in new businesses, services, and technologies outside the traditional security and interactive
services market, which is inherently risky, and could disrupt our current operations.

We have invested and will continue to invest in new businesses, products, services, and technologies beyond traditional security
and interactive services. Our investments may involve significant risks and uncertainties, including capital loss on some or all of
our investments, insufficient revenues from such investments to offset any new liabilities assumed and expenses associated with
these new investments, distraction of management from current operations, and issues not identified during pre-investment planning
and due diligence that could cause us to fail to realize the anticipated benefits of such investments and incur unanticipated liabilities.
Since these investments are inherently risky, these new businesses, products, services, and technologies may not be successful and
as a result, may materially adversely affect our reputation, financial condition, and results of operations.

Failure to successfully upgrade and maintain the security of our information and technology networks, including personally
identifiable information and other data, could materially adversely affect us.

We are dependent on information technology networks and systems, including Internet and Internet-based or “cloud” computing
services, to collect, process, transmit, and store electronic information. We are currently implementing modifications and upgrades
to these information technology systems, including making changes to legacy systems, replacing legacy systems with successor
systems with new functionality, and implementing new systems. There are inherent costs and risks associated with replacing and
changing these systems and implementing new systems, including potential disruption of our sales, operations and customer service
functions, potential disruption of our internal control structure, substantial capital expenditures, additional administration and
operating expenses, retention of sufficiently skilled personnel to implement and operate the new systems, demands on management
time, and other risks and costs of delays or difficulties in transitioning to new systems or of integrating new systems into our current
systems. In addition, our information technology system implementations may not result in productivity improvements at a level
that outweighs the costs of implementation, or at all. The implementation of new information technology systems may also cause
disruptions in our business operations and have a material adverse effect on our business, cash flows, and results of operations.

Due to the ever-changing threat landscape, our products may be subject to potential vulnerabilities of wireless and IoT devices
and our services may be subject to certain risks, including hacking or other unauthorized access to control or view systems and
obtain private information.

Companies that collect and retain sensitive and confidential information are under increasing attack by cyber-criminals around the
world. While we implement security measures within our products, services, operations and systems, those measures may not
prevent cybersecurity breaches, the access, capture or alteration of information by criminals, the exposure or exploitation of
potential security vulnerabilities, distributed denial of service attacks, the installation of malware or ransomware, acts of vandalism,
computer viruses, misplaced data or data loss that could be detrimental to our reputation, business, financial condition, and results
of operations. Third parties, including our partners and vendors, could also be a source of security risk to us in the event of a failure
of their own products, components, networks, security systems, and infrastructure. In addition, we cannot be certain that advances
in criminal capabilities, new discoveries in the field of cryptography, or other developments will not compromise or breach the
technology protecting the networks that access our products and services.
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A significant actual or perceived (whether or not valid) theft, loss, fraudulent use or misuse of customer, employee, or other
personally identifiable data, whether by us, our partners and vendors, or other third parties, or as a result of employee error or
malfeasance or otherwise, non-compliance with applicable industry standards or our contractual or other legal obligations regarding
such data, or a violation of our privacy and information security policies with respect to such data, could result in costs, fines,
litigation, or regulatory actions against us. Such an event could additionally result in unfavorable publicity and therefore materially
and adversely affect the market’s perception of the security and reliability of our services and our credibility and reputation with
our customers, which may lead to customer dissatisfaction and could result in lost sales and increased customer revenue attrition.

In addition, we depend on our information technology infrastructure for business-to-business and business-to-consumer electronic
commerce. Security breaches of, or sustained attacks against, this infrastructure could create system disruptions and shutdowns
that could negatively impact our operations. Increasingly, our products and services are accessed through the Internet, and security
breaches in connection with the delivery of our services via the Internet may affect us and could be detrimental to our reputation,
business, operating results, and financial condition. We continue to invest in new and emerging technology and other solutions to
protect our network and information systems, but there can be no assurance that these investments and solutions will prevent any
of the risks described above. While we maintain cyber liability insurance that provides both third-party liability and first-party
insurance coverages, our insurance may not be sufficient to protect against all of our losses from any future disruptions or breaches
of our systems or other event as described above.

We depend on third-party providers and suppliers for components of our security and automation systems, third-party software
licenses for our products and services, and third-party providers to transmit signals to our monitoring facilities and provide
other services to our subscribers. Any failure or interruption in products or services provided by these third parties could harm
our ability to operate our business.

The components for the security and automation systems that we install are manufactured by third parties. We are therefore
susceptible to interruptions in supply and to the receipt of components that do not meet our standards. Any financial or other
difficulties our providers face may have negative effects on our business. We exercise little control over our suppliers, which
increases our vulnerability to problems with the products and services they provide. While we strive to utilize dual-sourcing
methods to allow similar hardware components for our security systems to be interchangeable in order to minimize the risk of a
disruption from a single supplier, any interruption in supply could cause delays in installations and repairs and the loss of current
and potential customers. Also, if a previously installed component were found to be defective, we might not be able to recover the
costs associated with its repair or replacement across our installed customer base, and the diversion of technical personnel to address
the defect could materially adversely affect our business, financial condition, results of operations, and cash flows.

We rely on third-party software for key automation features in certain of our offerings, and on the interoperation of that software
with our own, such as our mobile applications and related platform. We could experience service disruptions if customer usage
patterns for such offerings exceed, or are otherwise outside of, design parameters for the system and the ability for us or our third-
party provider to make corrections. Such interruptions in the provision of services could result in our inability to meet customer
demand, damage our reputation and customer relationships, and materially and adversely affect our business. We also rely on
certain software technology that we license from third parties and use in our products and services to perform key functions and
provide critical functionality. For example, we license the software platform for our monitoring operations from third parties.
Because a number of our products and services incorporate technology developed and maintained by third parties, we are, to a
certain extent, dependent upon such third parties’ ability to update, maintain, or enhance their current products and services, to
ensure that their products are free of defects or security vulnerabilities, to develop new products and services on a timely and cost-
effective basis, and to respond to emerging industry standards, customer preferences, and other technological changes. Further,
these third-party technology licenses may not always be available to us on commercially reasonable terms, or at all. If our
agreements with third-party vendors are not renewed or the third-party software becomes obsolete, is incompatible with future
versions of our products or services, or otherwise fails to address our needs, we cannot provide assurance that we would be able to
replace the functionality provided by the third-party software with technology from alternative providers. Furthermore, even if we
obtain licenses to alternative software products or services that provide the functionality we need, we may be required to replace
hardware installed at our monitoring centers and at our customers’ sites, including security system control panels and peripherals,
in order to execute our integration of or migration to alternative software products. Any of these factors could materially adversely
affect our business, financial condition, results of operations, and cash flows.
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We also rely on various third-party telecommunications providers and signal processing centers to transmit and communicate
signals to our monitoring facility in a timely and consistent manner. These telecommunications providers and signal processing
centers could fail to transmit or communicate these signals to the monitoring facility for many reasons, including disruptions from
fire, natural disasters, weather, transmission interruption, malicious acts, or terrorism. The failure of one or more of these
telecommunications providers or signal processing centers to transmit and communicate signals to the monitoring facility in a
timely manner could affect our ability to provide alarm monitoring, home automation, and interactive services to our subscribers.
We also rely on third-party technology companies to provide home automation and interactive services to our subscribers. These
technology companies could fail to provide these services consistently, or at all, which could result in our inability to meet customer
demand and damage our reputation. There can be no assurance that third-party telecommunications providers, signal processing
centers, and other technology companies will continue to transmit and communicate signals to the monitoring facility or provide
home automation and interactive services to subscribers without disruption. Any such disruption, particularly one of a prolonged
duration, could have a material adverse effect on our business. See also “—Shifts in our customers’ choice of, or
telecommunications providers’ support for, telecommunications services and equipment could materially adversely affect our
business and require significant capital expenditures” with respect to risks associated with changes in signal transmissions.

An event causing a disruption in the ability of our monitoring facilities to operate could materially adversely affect our business.

A disruption in our ability to provide security monitoring services and otherwise serve our customers could have a material adverse
effect on our business. A disruption could occur for many reasons, including fire, natural disasters, weather, health epidemics or
pandemics, transportation interruption, extended power outages, human or other error, war, terrorism, sabotage, or other conflicts,
or as a result of disruptions to internal and external networks or third-party transmission lines. Monitoring could also be disrupted
by information systems and network-related events or cyber security attacks, such as computer hacking, computer viruses, worms
or other malicious software, distributed denial of service attacks, malicious social engineering, or other destructive or disruptive
activities that could also cause damage to our properties, equipment, and data. While our monitoring systems are redundant, a
failure of our back-up procedures or a disruption affecting multiple monitoring facilities could disrupt our ability to provide security
monitoring services to our customers. These events could also make it difficult or impossible to receive equipment from suppliers
or impair our ability to deliver products and services to customers on a timely basis. If we experience such disruptions, we may
experience customer dissatisfaction and potential loss of confidence, and liabilities to customers or other third parties, each of
which could harm our reputation and impact future revenues from these customers. We could also be subject to claims or litigation
with respect to losses caused by such disruptions. Our property and business interruption insurance and our cyber liability insurance
may not be sufficient to fully cover our losses or may not cover a particular event at all. Any of these outcomes could have a
material adverse effect on our business, results of operations, and financial condition.

Internal system or service failures could disrupt our business and impair our ability to effectively provide our services and
products to our customers, which could damage our reputation and adversely affect our revenues and profitability.

Any system or service disruptions, on our hosted Cloud infrastructure or those caused by ongoing projects to improve our
information technology systems and the delivery of services, if not anticipated and appropriately mitigated, could have a material
adverse effect on our business including, among other things, an adverse effect on our ability to bill our customers for work
performed on our contracts, collect the amounts that have been billed and produce accurate financial statements in a timely manner.
We are also subject to systems failures, including network, software or hardware failures, whether caused by us, third-party service
providers, cyber security threats, natural disasters, power shortages, terrorist attacks or other events, which could cause loss of data
and interruptions or delays in our business, cause us to incur remediation costs, subject us to claims and damage our reputation. In
addition, the failure or disruption of our communications or utilities could cause us to interrupt or suspend our operations or
otherwise adversely affect our business. Our property and business interruption insurance may be inadequate to compensate us for
all losses that may occur as a result of any system or operational failure or disruption and, as a result, our future results could be
adversely affected.

Customer systems failures could damage our reputation and adversely affect our revenues and profitability.

Many of the systems and networks that we develop, install and maintain for our customers on premise or host on our infrastructure
involve managing and protecting personal information and information relating to national security and other sensitive government
functions. While we have programs designed to comply with relevant privacy and security laws and restrictions, if a system or
network that we develop, install or maintain were to fail or experience a security breach or service interruption, whether caused by
us, third-party service providers, cyber security threats or other events, we may experience loss of revenue, remediation costs or
face claims for damages or contract termination. Any such event could cause serious harm to our reputation and prevent us from
having access to or being eligible for further work on such systems and networks. Our errors and omissions liability insurance may
be inadequate to compensate us for all of the damages that we may incur and, as a result, our future results could be adversely
affected.
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The price of our common stock may continue to be volatile.

The trading price of our common stock has been and is likely to remain highly volatile and could be subject to wide fluctuations in
response to various factors, some of which are beyond our control or unrelated to our operating performance. In addition to the
factors discussed in this “Risk Factors” section and elsewhere, these factors include: the operating performance of similar
companies; the overall performance of the equity markets; the announcements by us or our competitors of acquisitions, business
plans, or commercial relationships; threatened or actual litigation; changes in laws or regulations relating to the our business; any
major change in our board of directors or management; publication of research reports or news stories about us, our competitors,
or our industry or positive or negative recommendations or withdrawal of research coverage by securities analysts; large volumes
of sales of our shares of common stock by existing stockholders; and general political and economic conditions.

In addition, the stock market in general, and the market for Internet-related companies in particular, has experienced extreme price
and volume fluctuations that have often been unrelated or disproportionate to the operating performance of those company’s
securities This litigation, if instituted against us, could result in very substantial costs; divert our management’s attention and
resources; and harm our business, operating results, and financial condition.

Delaware law might discourage, delay, or prevent a change of control of our company or changes in our management and,
therefore, depress the trading price of our common stock.

Delaware law may discourage, delay, or prevent a merger, acquisition, or other change in control that stockholders may consider
favorable, including transactions in which they might otherwise receive a premium for their shares of our common stock. These
provisions may also prevent or frustrate attempts by our stockholders to replace or remove our management. These provisions
include: limitations on the removal of director; advance notice requirements for stockholder proposals and nominations; inability
of stockholders to act by written consent or call special meetings; and the ability of our board of directors to make, alter or repeal
our by-laws.

The existence of the foregoing provisions and anti-takeover measures could limit the price that investors might be willing to pay
in the future for shares of our common stock. They could also deter potential acquirers of our company, thereby reducing the
likelihood that stockholders could receive a premium for their common stock in an acquisition.

There are doubts about our ability to continue as a going concern.

The Company is a development stage enterprise and has not commenced planned principal operations. The Company incurred
losses of $17,443 for the year ended December 31, 2017. In addition, the Company has an accumulated deficit of $11,602,284 as
of December 31, 2017. These factors raise substantial doubt about the Company’s ability to continue as a going concern.

There can be no assurance that sufficient funds required during the next year or thereafter will be generated from operations or that
funds will be available from external sources, such as debt or equity financings or other potential sources. The lack of additional
capital resulting from the inability to generate cash flow from operations, or to raise capital from external sources would force the
Company to substantially curtail or cease operations and would, therefore, have a material adverse effect on its business.
Furthermore, there can be no assurance that any such required funds, if available, will be available on attractive terms or that they
will not have a significant dilutive effect on the Company’s existing stockholders.

The Company intends to overcome the circumstances that impact its ability to remain a going concern through a combination of
the commencement of revenues, with interim cash flow deficiencies being addressed through additional equity and debt financing.
The Company anticipates raising additional funds through public or private financing, strategic relationships or other arrangements
in the near future to support its business operations; however, the Company may not have commitments from third parties for a
sufficient amount of additional capital. The Company cannot be certain that any such financing will be available on acceptable
terms, or at all, and its failure to raise capital when needed could limit its ability to continue its operations. The Company’s ability
to obtain additional funding will determine its ability to continue as a going concern. Failure to secure additional financing in a
timely manner and on favorable terms would have a material adverse effect on the Company’s financial performance, results of
operations and stock price and require it to curtail or cease operations, sell off its assets, seek protection from its creditors through
bankruptcy proceedings, or otherwise. Furthermore, additional equity financing may be dilutive to the holders of the Company’s
common stock, and debt financing, if available, may involve restrictive covenants, and strategic relationships, if necessary to raise
additional funds, and may require that the Company relinquish valuable rights. Please see Financial Statements — Note 1. Operations
and Basis of Presentation — Going Concern for further information.

19



Risks Relating to Our Financial Condition

Our financials are not independently audited, which could result in errors and/or omissions in our financial statements if proper
standards are not applied.

Although the Company is confident with its accounting firm, we are not required to have our financials audited by a certified Public
Company Accounting Oversight Board (“PCAOB”). As such, our accountants do not have a third party reviewing the accounting.
Our accountants may also not be up to date with all publications and releases put out by the PCAOB regarding accounting standards
and treatments. This could mean that our unaudited financials may not properly reflect up to date standards and treatments resulting
misstated financials statements.

Our management has a limited experience operating a public company and are subject to the risks commonly encountered by
early-stage companies.

Although management of Signature Devices, Inc. has experience in operating small companies, current management has not had
to manage expansion while being a public company. Many investors may treat us as an early-stage company. In addition,
management has not overseen a company with large growth. Because we have a limited operating history, our operating prospects
should be considered in light of the risks and uncertainties frequently encountered by early-stage companies in rapidly evolving
markets. These risks include:

e  risks that we may not have sufficient capital to achieve our growth strategy;

e  risks that we may not develop our product and service offerings in a manner that enables us to be profitable and meet our
customers’ requirements;

e  risks that our growth strategy may not be successful; and
e  risks that fluctuations in our operating results will be significant relative to our revenues.

These risks are described in more detail below. Our future growth will depend substantially on our ability to address these and the
other risks described in this section. If we do not successfully address these risks, our business could be significantly harmed.

We have limited operational history in an emerging industry, making it difficult to accurately predict and forecast business
operations.

As we have limited operations in our business and have yet to generate revenue, it is extremely difficult to make accurate predictions
and forecasts on our finances. This is compounded by the fact that we operate in both the Cryptocurrency and technology industries,
which are both rapidly transforming industries. There is no guarantee that our products or services will remain attractive to potential
and current users as these industries undergo rapid change, or that potential customers will utilize our services.

As a growing company, we have yet to achieve a profit and may not achieve a profit in the near future, if at all.

We have not yet produced a net profit and may not in the near future, if at all. While we expect our revenue to grow, we have not
achieved profitability and cannot be certain that we will be able to sustain our current growth rate or realize sufficient revenue to
achieve profitability. Further, many of our competitors have a significantly larger user base and revenue stream but have yet to
achieve profitability. Our ability to continue as a going concern may be dependent upon raising capital from financing transactions,
increasing revenue throughout the year and keeping operating expenses below our revenue levels in order to achieve positive cash
flows, none of which can be assured.
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We will require additional capital to support business growth, and this capital might not be available on acceptable terms, if at
all.

We intend to continue to make investments to support our business growth and may require additional funds to respond to business
challenges, including the need to update existing bitcoin mining hardware, improve our operating infrastructure or acquire
complementary businesses and technologies. Accordingly, we will need to engage in continued equity or debt financings to secure
additional funds. If we raise additional funds through future issuances of equity or convertible debt securities, our existing
stockholders could suffer significant dilution, and any new equity securities we issue could have rights, preferences and privileges
superior to those of our common stock. Any debt financing that we secure in the future could involve restrictive covenants relating
to our capital raising activities and other financial and operational matters, which may make it more difficult for us to obtain
additional capital and to pursue business opportunities, including potential acquisitions. We may not be able to obtain additional
financing on terms favorable to us, if at all. If we are unable to obtain adequate financing or financing on terms satisfactory to us
when we require it, our ability to continue to support our business growth and to respond to business challenges could be impaired,
and our business may be harmed.

We may be unable to manage growth, which may impact our potential profitability.

Successful implementation of our business strategy requires us to manage our growth. Growth could place an increasing strain on
our management and financial resources. To manage growth effectively, we will need to:

e  Establish definitive business strategies, goals and objectives;
e  Maintain a system of management controls; and
e  Attract and retain qualified personnel, as well as develop, train, and manage management-level and other employees.

If we fail to manage our growth effectively, our business, financial condition, or operating results could be materially harmed, and
our stock price may decline.

We operate in a highly competitive environment, and if we are unable to compete with our competitors, our business, financial
condition, results of operations, cash flows and prospects could be materially adversely affected.

We operate in a highly competitive environment. Our competition includes all other companies that are in the business of bitcoin
mining or other blockchain related technologies. A highly competitive environment could materially adversely affect our business,
financial condition, results of operations, cash flows and prospects.

Our lack of adequate D&O insurance may also make it difficult for us to retain and attract talented and skilled directors and

officers.

In the future we may be subject to additional litigation, including potential class action and stockholder derivative actions. Risks
associated with legal liability are difficult to assess and quantify, and their existence and magnitude can remain unknown for
significant periods of time. To date, we have not obtained directors and officers liability (“D&0”) insurance. Without adequate
D&O insurance, the amounts we would pay to indemnify our officers and directors should they be subject to legal action based on
their service to the Company could have a material adverse effect on our financial condition, results of operations and liquidity.
Furthermore, our lack of adequate D&O insurance may make it difficult for us to retain and attract talented and skilled directors
and officers, which could adversely affect our business.

We expect to incur substantial expenses to meet our reporting obligations as a public company. In addition, failure to maintain
adequate financial and management processes and controls could lead to errors in our financial reporting and could harm our
ability to manage our expenses.

We estimate that it will cost approximately $50,000 annually to maintain the proper management and financial controls for our
filings required as a public reporting company. In addition, if we do not maintain adequate financial and management personnel,
processes and controls, we may not be able to accurately report our financial performance on a timely basis, which could cause a
decline in our stock price and adversely affect our ability to raise capital.
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Risks Relating to our Common Stock and Offering

The Common Stock is thinly traded, so you may be unable to sell at or near ask prices or at all if you need to sell your shares to
raise money or otherwise desire to liquidate your shares.

The Common Stock has historically been sporadically traded on the OTC Pink Sheets, meaning that the number of persons
interested in purchasing our shares at, or near ask prices at any given time, may be relatively small or non-existent. This situation
is attributable to a number of factors, including the fact that we are a small company which is relatively unknown to stock analysts,
stock brokers, institutional investors and others in the investment community that generate or influence sales volume, and that even
if we came to the attention of such persons, they tend to be risk-averse and would be reluctant to follow an unproven company such
as ours or purchase or recommend the purchase of our shares until such time as we became more seasoned and viable. As a
consequence, there may be periods of several days or more when trading activity in our shares is minimal or non-existent, as
compared to a seasoned issuer, which has a large and steady volume of trading activity that will generally support continuous sales
without an adverse effect on share price. We cannot give you any assurance that a broader or more active public trading market for
our common shares will develop or be sustained, or that current trading levels will be sustained.

The market price for the common stock is particularly volatile given our status as a relatively unknown company with a small
and thinly traded public float, limited operating history, and lack of revenue, which could lead to wide fluctuations in our share
price. The price at which you purchase our shares may not be indicative of the price that will prevail in the trading market. You
may be unable to sell your common shares at or above your purchase price, which may result in substantial losses to you.

The market for our shares of common stock is characterized by significant price volatility when compared to seasoned issuers, and
we expect that our share price will continue to be more volatile than a seasoned issuer for the indefinite future. The volatility in our
share price is attributable to a number of factors. First, as noted above, our shares are sporadically traded. As a consequence of this
lack of liquidity, the trading of relatively small quantities of shares may disproportionately influence the price of those shares in
either direction. The price for our shares could, for example, decline precipitously in the event that a large number of our shares is
sold on the market without commensurate demand, as compared to a seasoned issuer which could better absorb those sales without
adverse impact on its share price. Secondly, we are a speculative investment due to, among other matters, our limited operating
history and lack of revenue or profit to date, and the uncertainty of future market acceptance for our potential products. As a
consequence of this enhanced risk, more risk-averse investors may, under the fear of losing all or most of their investment in the
event of negative news or lack of progress, be more inclined to sell their shares on the market more quickly and at greater discounts
than would be the case with the securities of a seasoned issuer. The following factors may add to the volatility in the price of our
shares: actual or anticipated variations in our quarterly or annual operating results; acceptance of our inventory of games;
government regulations, announcements of significant acquisitions, strategic partnerships or joint ventures, our capital
commitments and additions or departures of our key personnel. Many of these factors are beyond our control and may decrease the
market price of our shares regardless of our operating performance. We cannot make any predictions or projections as to what the
prevailing market price for our shares will be at any time, including as to whether our shares will sustain their current market prices,
or as to what effect the sale of shares or the availability of shares for sale at any time will have on the prevailing market price.

Shareholders should be aware that, according to SEC Release No. 34-29093, the market for penny stocks has suffered in recent
years from patterns of fraud and abuse. Such patterns include (1) control of the market for the security by one or a few broker-
dealers that are often related to the promoter or issuer; (2) manipulation of prices through prearranged matching of purchases and
sales and false and misleading press releases; (3) boiler room practices involving high-pressure sales tactics and unrealistic price
projections by inexperienced sales persons; (4) excessive and undisclosed bid-ask differential and markups by selling broker-
dealers; and (5) the wholesale dumping of the same securities by promoters and broker-dealers after prices have been manipulated
to a desired level, along with the resulting inevitable collapse of those prices and with consequent investor losses. Our management
is aware of the abuses that have occurred historically in the penny stock market. Although we do not expect to be in a position to
dictate the behavior of the market or of broker-dealers who participate in the market, management will strive within the confines
of practical limitations to prevent the described patterns from being established with respect to our securities. The possible
occurrence of these patterns or practices could increase the volatility of our share price.
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The market price of our common stock may be volatile and adversely affected by several factors.

The market price of our common stock could fluctuate significantly in response to various factors and events, including, but not
limited to:

e  our ability to integrate operations, technology, products and services;

e  our ability to execute our business plan;

e  operating results below expectations;

e our issuance of additional securities, including debt or equity or a combination thereof;

e announcements of technological innovations or new products by us or our competitors;

e loss of any strategic relationship;

e industry developments, including, without limitation, changes in competition or practices;

e economic and other external factors;

e period-to-period fluctuations in our financial results; and

e  whether an active trading market in our common stock develops and is maintained.
In addition, the securities markets have from time to time experienced significant price and volume fluctuations that are unrelated
to the operating performance of particular companies. These market fluctuations may also materially and adversely affect the
market price of our common stock. Issuers using the Alternative Reporting standard for filing financial reports with OTC Markets
are often subject to large volatility unrelated to the fundamentals of the company.
Natural disasters and geo-political events could adversely affect our business.
Natural disasters, including hurricanes, cyclones, typhoons, tropical storms, floods, earthquakes and tsunamis, weather conditions,
including winter storms, droughts and tornadoes, whether as a result of climate change or otherwise, and geo-political events,
including civil unrest or terrorist attacks, that affect us, or other service providers could adversely affect our business.
We do not expect to pay dividends in the future; any return on investment may be limited to the value of our common stock.
We do not currently anticipate paying cash dividends in the foreseeable future. The payment of dividends on our common stock
will depend on earnings, financial condition and other business and economic factors affecting it at such time as the board of
directors may consider relevant. Our current intention is to apply net earnings, if any, in the foreseeable future to increasing our
capital base and development and marketing efforts. There can be no assurance that the Company will ever have sufficient earnings
to declare and pay dividends to the holders of our common stock, and in any event, a decision to declare and pay dividends is at

the sole discretion of our board of directors. If we do not pay dividends, our common stock may be less valuable because a return
on your investment will only occur if its stock price appreciates.

23



Our issuance of additional shares of Common Stock, or options or warrants to purchase those shares, would dilute your
proportionate ownership and voting rights.

We are entitled under our articles of incorporation to issue up to 7,000,000,000 shares of common stock. We have issued and
outstanding, as of the February 8, 2018, 3,053,024,472 shares of common stock. In addition, we are entitled under our Articles of
Incorporation to issue “blank check” preferred stock. Our board may generally issue shares of common stock, preferred stock,
options, or warrants to purchase those shares, without further approval by our shareholders based upon such factors as our board
of directors may deem relevant at that time. It is likely that we will be required to issue a large amount of additional securities to
raise capital to further our development. It is also likely that we will issue a large amount of additional securities to directors,
officers, employees and consultants as compensatory grants in connection with their services, both in the form of stand-alone grants
or under our stock plans. We cannot give you any assurance that we will not issue additional shares of common stock, or options
or warrants to purchase those shares, under circumstances we may deem appropriate at the time.

The elimination of monetary liability against our directors, officers and employees under our Articles of Incorporation and the
existence of indemnification rights to our directors, officers and employees may result in substantial expenditures by our
company and may discourage lawsuits against our directors, officers and employees.

Our Articles of Incorporation contains provisions that eliminate the liability of our directors for monetary damages to our company
and shareholders. Our bylaws also require us to indemnify our officers and directors. We may also have contractual indemnification
obligations under our agreements with our directors, officers and employees. The foregoing indemnification obligations could
result in our company incurring substantial expenditures to cover the cost of settlement or damage awards against directors, officers
and employees that we may be unable to recoup. These provisions and resulting costs may also discourage our company from
bringing a lawsuit against directors, officers and employees for breaches of their fiduciary duties, and may similarly discourage the
filing of derivative litigation by our shareholders against our directors, officers and employees even though such actions, if
successful, might otherwise benefit our company and shareholders.

We may become involved in securities class action litigation that could divert management’s attention and harm our business.

The stock market in general, and the shares of early stage companies in particular, have experienced extreme price and volume
fluctuations. These fluctuations have often been unrelated or disproportionate to the operating performance of the companies
involved. If these fluctuations occur in the future, the market price of our shares could fall regardless of our operating performance.
In the past, following periods of volatility in the market price of a particular company’s securities, securities class action litigation
has often been brought against that company. If the market price or volume of our shares suffers extreme fluctuations, then we may
become involved in this type of litigation, which would be expensive and divert management’s attention and resources from
managing our business.

As a public company, we may also from time to time make forward-looking statements about future operating results and provide
some financial guidance to the public markets. Our management has limited experience as a management team in a public company
and as a result, projections may not be made timely or set at expected performance levels and could materially affect the price of
our shares. Any failure to meet published forward-looking statements that adversely affect the stock price could result in losses to
investors, stockholder lawsuits or other litigation, sanctions or restrictions issued by the SEC.

Our common stock is currently deemed a “penny stock,” which makes it more difficult for our investors to sell their shares.

The SEC has adopted Rule 15g-9 which establishes the definition of a “penny stock,” for the purposes relevant to us, as any equity
security that has a market price of less than $5.00 per share, subject to certain exceptions. For any transaction involving a penny
stock, unless exempt, the rules require that a broker or dealer approve a person’s account for transactions in penny stocks, and the
broker or dealer receive from the investor a written agreement to the transaction, setting forth the identity and quantity of the penny
stock to be purchased.
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In order to approve a person’s account for transactions in penny stocks, the broker or dealer must obtain financial information and
investment experience objectives of the person and make a reasonable determination that the transactions in penny stocks are
suitable for that person and the person has sufficient knowledge and experience in financial matters to be capable of evaluating the
risks of transactions in penny stocks.

The broker or dealer must also deliver, prior to any transaction in a penny stock, a disclosure schedule prescribed by the SEC
relating to the penny stock market, which, in highlight form sets forth the basis on which the broker or dealer made the suitability
determination, and that the broker or dealer received a signed, written agreement from the investor prior to the transaction.

Generally, brokers may be less willing to execute transactions in securities subject to the “penny stock” rules. This may make it
more difficult for investors to dispose of our common stock if and when such shares are eligible for sale and may cause a decline
in the market value of its stock.

Disclosure also has to be made about the risks of investing in penny stocks in both public offerings and in secondary trading, and
about the commissions payable to both the broker-dealer and the registered representative, current quotations for the securities, and
the rights and remedies available to an investor in cases of fraud in penny stock transactions. Finally, monthly statements have to
be sent disclosing recent price information for the penny stock held in the account and information on the limited market in penny
stock.

As an issuer of a “penny stock,” the protection provided by the federal securities laws relating to forward-looking statements
does not apply to us.

Although federal securities laws provide a safe harbor for forward-looking statements made by a public company that files reports
under the federal securities laws, this safe harbor is not available to issuers of penny stocks. As a result, we will not have the benefit
of this safe harbor protection in the event of any legal action based upon a claim that the material provided by us contained a
material misstatement of fact or was misleading in any material respect because of our failure to include any statements necessary
to make the statements not misleading. Such an action could hurt our financial condition.

As an issuer not required to make reports to the Securities and Exchange Commission under Section 13 or 15(d) of the Securities
Exchange Act of 1934, holders of restricted shares may not be able to sell shares into the open market as Rule 144 exemptions
may not apply.

Under Rule 144 of the Securities Act of 1933, holders of restricted shares may avail themselves of certain exemptions from
registration if the holder and the issuer meet certain requirements. As a company that is not required to file reports under Section
13 or 15(d) of the Securities Exchange Act, referred to as a non-reporting company, we may not, in the future, meet the requirements
for an issuer under 144 that would allow a holder to qualify for Rule 144 exemptions. In such an event, holders of restricted stock
would have to utilize another exemption from registration or rely on a registration statement to be filed by the Company registering
the restricted stock. Although the Company currently plans to file either a Form 10 or S-1 with the Commission upon the conclusion
of the Regulation A offering, there can be no guarantee that the Company will be able to fulfill one of these registration statements,
which could have an adverse effect on our shareholders.

Securities analysts may elect not to report on our common stock or may issue negative reports that adversely affect the stock
price.

At this time, no securities analysts provide research coverage of our common stock, and securities analysts may not elect to provide
such coverage in the future. It may remain difficult for our company, with its small market capitalization, to attract independent
financial analysts that will cover our common stock. If securities analysts do not cover our common stock, the lack of research
coverage may adversely affect the stock’s actual and potential market price. The trading market for our common stock may be
affected in part by the research and reports that industry or financial analysts publish about our business. If one or more analysts
elect to cover our company and then downgrade the stock, the stock price would likely decline rapidly. If one or more of these
analysts cease coverage of our company, we could lose visibility in the market, which, in turn, could cause our stock price to
decline. This could have a negative effect on the market price of our common stock.

A reverse stock split may decrease the liquidity of the shares of our common stock.
The liquidity of the shares of our common stock may be adversely affected by a reverse stock split given the reduced number of
shares that will be outstanding following a reverse stock split, especially if the market price of our common stock does not increase

as a result of the reverse stock split.
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We are classified as an “emerging growth company” as well as a “smaller reporting company” and we cannot be certain if the
reduced disclosure requirements applicable to emerging growth companies and smaller reporting companies will make our
common stock less attractive to investors.

We are an “emerging growth company,” as defined in the JOBS Act, and we may take advantage of certain exemptions from
various reporting requirements that are applicable to other public companies, including, but not limited to, not being required to
comply with the auditor attestation requirements of Section 404 of the Sarbanes-Oxley Act, reduced disclosure obligations
regarding executive compensation in our periodic reports and proxy statements, and exemptions from the requirements of holding
a nonbinding advisory vote on executive compensation and shareholder approval of any golden parachute payments not previously
approved. We cannot predict if investors will find our common stock less attractive because we may rely on these exemptions. If
some investors find our common stock less attractive as a result, there may be a less active trading market for our common stock
and our stock price may be more volatile.

Section 107 of the JOBS Act provides that an “emerging growth company” can take advantage of the extended transition period
provided in Section 7(a)(2)(B) of the Securities Act for complying with new or revised accounting standards. In other words, an
“emerging growth company” can delay the adoption of certain accounting standards until those standards would otherwise apply
to private companies. We have irrevocably opted out of the extended transition period for complying with new or revised accounting
standards pursuant to Section 107(b) of the JOBS Act.

We could remain an “emerging growth company” for up to five years, or until the earliest of (i) the last day of the first fiscal year
in which our annual gross revenues exceed $1 billion, (ii) the date that we become a “large accelerated filer” as defined in Rule
12b-2 under the Exchange Act, which would occur if the market value of our common stock that is held by non-affiliates exceeds
$700 million as of the last business day of our most recently completed second fiscal quarter, and (iii) the date on which we have
issued more than $1 billion in non-convertible debt during the preceding three-year period.

Notwithstanding the above, we are also currently a “smaller reporting company.” Specifically, similar to “emerging growth
companies,” “smaller reporting companies” are able to provide simplified executive compensation disclosures in their filings; are
exempt from the provisions of Section 404(b) of the Sarbanes-Oxley Act requiring that independent registered public accounting
firms provide an attestation report on the effectiveness of internal control over financial reporting; and have certain other decreased
disclosure obligations in their SEC filings. Decreased disclosures in our SEC filings due to our status as an “emerging growth
company” or “smaller reporting company” may make it harder for investors to analyze our results of operations and financial
prospects.

Because directors and officers currently and for the foreseeable future will continue to control Signature Devices, Inc., it is not
likely that you will be able to elect directors or have any say in the policies of Signature Devices, Inc.

Our shareholders are not entitled to cumulative voting rights. Consequently, the election of directors and all other matters requiring
shareholder approval will be decided by majority vote. The directors, officers and affiliates of Signature Devices, Inc. beneficially
own a majority of our outstanding common stock voting rights. Due to such significant ownership position held by our insiders,
new investors may not be able to affect a change in our business or management, and therefore, shareholders would have no
recourse as a result of decisions made by management.

In addition, sales of significant amounts of shares held by our directors, officers or affiliates, or the prospect of these sales, could
adversely affect the market price of our common stock. Management’s stock ownership may discourage a potential acquirer from
making a tender offer or otherwise attempting to obtain control of us, which in turn could reduce our stock price or prevent our
stockholders from realizing a premium over our stock price.

Statements Regarding Forward-looking Statements

This Disclosure Statement contains various “forward-looking statements.” You can identify forward-looking statements by the use of forward-looking
terminology such as “believes,” “expects,” “may,” “will,” “would,” “could,” “should,” “seeks,” “approximately,” “intends,” “plans,” “projects,” “estimates”
or “anticipates” or the negative of these words and phrases or similar words or phrases. You can also identify forward-looking statements by discussions of
strategy, plans or intentions. These statements may be impacted by a number of risks and uncertainties.

” ” 2 6

The forward-looking statements are based on our beliefs, assumptions and expectations of our future performance taking into account all information currently
available to us. These beliefs, assumptions and expectations are subject to risks and uncertainties and can change as a result of many possible events or
factors, not all of which are known to us. If a change occurs, our business, financial condition, liquidity and results of operations may vary materially from
those expressed in our forward-looking statements. You should carefully consider these risks before you make an investment decision with respect to our
Securities. For a further discussion of these and other factors that could impact our future results, performance or transactions, see the section entitled “Risk
Factors.”
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SIGNATURE DEVICES, INC.
Condensed Consolidated Balance Sheet
(Unaudited)

Assets
Current assets:
Cash
Accounts receivable
Total current assets
Property, Plant and Equipment
Other assets:
Intangible assets, net
Investment Securities
Total other assets
Total assets

Liabilities and Stockholders' Equity
Current liabilities:
Accounts payable and accrued expenses
Convertible notes payable
Total current liabilities
Long-Term Debt
Other liabilities
Total liabilities

Stockholders' Equity:

Common stock $.00001 par value, 7,000,000,000 shares authorized; 3,053,024,472 outstanding
Preferred stock $.00001 par value, 10,000,000 shares authorized; 5,000,000 outstanding
Additional paid in capital common stock
Additional paid in capital preferred stock
Common stock payable
Accumulated deficit
Net (loss)
Total stockholders' equity
Total liabilities and stockholders' equity

December 31,

2017 2016
$ 35,756 $ 1,096

82,055 -
117,811 1,096
1,354 3,654
1,206,051 1,206,051
$ 1,206,051 $ 1,206,051
$ 1325216 $ 1,210,801
419,070 320,246
299,112 266,078
718,182 586,324
718,182 586,324
30,531 30,531
50 50
10,068,690 10,068,690
2,127,470 2,127,470
20 20
(11,602,284) (11,598,357)
(17,443) (3,927)
607,034 624,477
$ 1325216 $ 1,210,801




SIGNATURE DEVICES, INC.
Condensed Consolidated Statements of Operations

(Unaudited)
Years ended December 31,
2017 2016
Revenue $ 140,281 $ 3,758
Cost of revenue 57,443 -
Gross profit 82,838 3,758
Operating expenses:
Legal and professional fees 39,455 5,721
Research and development 38,472 -
General and administrative expenses 3,137 1,964
Selling expenses 15,776 -
Depreciation and amortization 3,477 -
Total operating expenses 100,317 7,685
Loss from operations (17,479) (3,927)
Other (income) expense:
Other income 36 -
Total other income 36 -
Net loss $ (17,443) % (3,927)

Basic and dilutive loss per common share $ 0.000 $ 0.000




SIGNATURE DEVICES, INC.
Condensed Consolidated Statement of Stockholders’ Equity (Deficit)

(Unaudited)
Convertible Additional Additional Common Total
preferred Common Paid-in Capital Paid-in Capital =~ Stock Accumulated ~ Stockholders’
stock stock preferred stock  common stock ~ Payable Deficit Equity

Balance, December 31, 2015 $ 36 § 30,531  $ 939,984  $10,068,690 $ 20  $(11,598,357) $ (559,096)

Net loss (3,927)

Stock issued for acquisition 14 1,187,486

Balance, December 31,2016  $ 50 § 30,531 $ 2,127,470  $10,068,690 $ 20  $(11,602,284) § 624,477

Net loss (17,443)

Balance, December 31,2017  $ 50 § 30,531 $ 2,127,470  §$10,068,690 $ 20  §$(11,619,727) $ 607,034

SIGNATURE DEVICES, INC.



Condensed Consolidated Statement of Stockholders’ Equity (Deficit)

Cash flows from operating activities:

Net (loss) income

Adjustments to reconcile net loss

to net cash used in operating activities:
Depreciation

Change in operating assets and liabilities:
Accounts receivable

Accounts payable and accrued expenses
Other liabilities

Net cash flows used in operating activities

Cash flows from investing activities:
Purchase of property and equipment
Purchase of intangibles

Net cash flows used in investing activities
Cash flows from financing activities:

Proceeds from convertible note

Net cash flows provided by financing activities

Net (decrease) increase in cash

Cash, beginning of year
Cash, end of year

(Unaudited)

Years ended December 31,

2017 2016
(17,443)  $ 537
3,476
(82,055)
98,824
2,802 537
(1,176) (178)
- (4,682)
(1,176) (4,860)
33,034 4,325
33,034 4325
34,660 2
1,096 1,094
35,756 $ 1,096




