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There is something of a bubble going on in the car loan financing market. As I know it's happening: lenders and dealers offer 100% car loans. During the heyday of the mortgage bubble, the mortgage industry had the same product, but it was generally called zero down. It's virtually the same, though buying something without having to make any down payment. Just as was the case with 100% mortgages, there are reasons why you shouldn't take on 100% car loans. Most people don't understand the problems associated with this until later down the line, but if you're considering such funding, you
need to be aware of the shortcomings. There are at least seven of them. 1. You will maximize your monthly payment If you take 100% car loan, you will set yourself up for the highest monthly payment possible. For example, let's say you buy a new car for $30,000. If you make a 20% down payment, the
loan amount will be $24,000. Assuming the interest rate on the loan is 3.0%, and the loan term is five years, the monthly payment will be $431.25. But let's say you make a decision about a 100% loan, and finance the entire purchase price of $30,000. For a five-year term, and assuming the interest rate is
still 3.0%, the monthly payment will rise to $539.06. That's an increase of nearly $108 a month, or nearly $1,300 a year. While 100% car loans can eliminate the need for a first payment - its main benefit - it will result in a significantly larger monthly payment over the entire term of the loan. This is when it's
also important to realize that part of the goal of making a first payment on everything you buy is to reduce your monthly payment. If you make a 100% loan, you will remove this advantage entirely. 2. You can take a longer loan term to lower payments If you buy a car with 100% funding, you may be
tempted to keep your monthly payments lower by extending your loan term. Instead of taking out a five-year loan, you instead extend the term to 72 months, or even 84 months. Yes, long-term loans will definitely reduce your monthly payment. But they come from a host of other problems. This is
especially true for 84-month car loans. The biggest problem with longer lending conditions is that you actually end up paying more interest on a lifetime loan than you would for a shorter term. For example, a loan of $30,000 for 60 months under 3.0% is $539.06 per month. Over 60 months, the total
amount of your payments is $32,343, of which $2,343 interest. However, if you take the same loan of $30,000 under 3.0%, and stretch the term to 84 months, the monthly payment drops to $396.40. Cheers, right? Except that during the term of the loan, you will pay $33,298 out of pocket, including $3,298
interest only. That's nearly $1,000 higher than you would have using a 60 month period. Term. payments for the car. This is another problem related to long-term car loans. If you take 72 or 84 months of car loans, you can set yourself up to be in perpetual car pay. That's because after six or seven years,
you can decide it's time for another new car. If you do, you will never have the benefit of going even two or three years without paying for a car. 3. If your loan is less than perfect, you can't get a loan Generally speaking, banks and car dealerships make their best financial deals available to people who
have the best credit. If your loan is less than perfect, you can't even claim 100% funding. But don't lose sleep if that's the case – by going through this list, you may find that it's for the best. 4. You will be in an instant negative capital situation you have probably heard that new cars lose a significant amount
of value only from driving from the dealer's lot. Turns out it's true. According to Carfax, a typical car loses 10% of its value just from you driving a car out of the lot. They also typically lose 20% of their value in the first year, followed by 15% to 25% a year over the next four years. If you're lucky, your car will
cost 50% of its original cost in five years. But what this means is that you will be in a negative equity situation with your car loan once you take away from the dealer a lot. If you purchased a $30,000 car, with a $30,000 car loan, and it loses 10% of its value once you leave the lot, you'll own a $27,000 car
that secures a $30,000 credit. And given that depreciation has been going on inexorably for the first few years, this will create a few problems... 5. You will not be able to buy a new car for several years Car dealers and lenders call negative owners of cars of equity as upside down on their car loans. If you
use 100% financing to purchase a car, that's exactly what you'll be. Since the amount you owe your car will be above its resale value within the first two to three years of the loan, you won't be able to buy a new car. Isn't it? If you don't know how car sales work, you can be convinced by the dealer that you
can buy a new car even if you're upside down on the old one. And you can even do that without paying a deficit on an old car, or making a down payment on a new one. How can this happen? Simple: The dealership rolls a scarce balance on your old car to a new car. They then arrange another 100%
credit for the new car - but it's actually higher than 100%. By moving the scarce balance to a new car loan, you may end up using 110% to 120% of the purchase price (no resale new car. This will increase all the problems you have by being upside down on your current car. 6. You probably won't be able
to refinance your Or while the car dealer may be able to wave a magic wand, rolling the balance deficit on the current car to the new one, lenders wouldn't be so generous if you decided you needed to refinance. They will most likely insist on refinancing, you must first pay the remainder of your car loan to
match the cost of the car. Depending on your credit history, they may even require that you drop your loan balance even lower. This means that if you need to refinance later to make payments more affordable, negative equity won't allow you to do so if you can't afford to come up with cash to pay off the
loan amount. It's a requirement that has prevented many people from being able to refinance their cars. And essentially, it's the equivalent of making a first payment, only later in the lending process (and after accruing interest, of course). 7. You will not be able to sell the car at the beginning of the loan
term Few people think about it when buying a new car, but if you fall during a financial disaster, you may have to consider selling your car. But if you're upside down on your car loan, selling your car can create more problems than it solves. If you don't have the thousands of dollars needed to repay a loan
when selling a car, you won't be able to sell it at all. This will lock you into a monthly payment, regardless of your financial position. It's not a comforting prospect to consider, but sometimes it happens. If you took out a 100% loan, you may be unable to sell the car in the first few years. 100% of funding is
attractive, there is no doubt about that. You can buy a new car with no money down and that sometimes allows you to buy a car that you otherwise couldn't afford. Doing this often brings a lot of problems later down the line... the kind you should carefully consider before signing the dotted line. You will
need to fulfill the following requirements, To qualify for car loans from Huntington: For at least 18 years Live in a suitable U.S. citizen or permanent resident Your car must also meet these requirements: 2012 model year or newer Less than 100,000 miles You will need to live in one of these seven states to
finance your car with Huntington : Illinois Indiana Kentucky Michigan Huntington's car loans are allocated thanks to flexible repayment options. This includes waiting 60 days to make your first payment, repaying a loan early without penalty and being able to miss a payment when you click on a financial
rough patch. What types of car loans does Huntington offer? You have the option to take four types of car loans through Huntington: New Borrow to buy a car at a dealership that collaborates with Huntington. Used car loans. Fill in the application form with the help of Dealer. Private car loans. Huntington
cuts the cheque and pays the party sales directly. Car loans. Refinance your existing car loans at a potentially lower rate or better term. What are the benefits of Huntington car loans? You have a few problems to choose from to fund your new or new car through Huntington, including: No first payment
required. Fund the full cost of your new or used vehicle - the main advantage if you need wheels right away and no cash. Coapplicants accepted. If your income or credit score can use momentum, apply with your spouse to increase your chances of approval. There is no penalty for prepayment. Many car

loan providers charge you to pay off your car loan early - Huntington doesn't. Postponement of the first repayment. You can wait up to 60 days to make your first car loan payment. Ability to miss a payment. Hit the financial hiccup? You have the option to skip repayments and do so later. What should
beware is to consider these potential deficiencies before taking car loans from Huntington: Origin Fee. You'll be on the hook for a $150 Origin fee if you borrow through Huntington. Some car loan providers don't charge you at all. Limited availability of the state. You have to live in one of the seven states it
provides to qualify. You need to know which car you want to buy. Be prepared to provide a year, make, model, mileage, VIN number and ask for a price when applying. Your dealership cannot cooperate with Huntington. Find out if this is done before a hard request is made to your credit score. There is
no discount on autopayment. Some lenders shave a small percentage of your interest rate if you sign up for automatic payments. Not here. No specifics about credit dignity. You won't find minimum income requirements, credit scores and other key factors online. The car, truck or motorcycle you want to
purchase must be a 2012 model year or later and have less than 100,000 miles to qualify for auto loans. If this does not meet these criteria, you may be offered an unsecured personal loan. But linger in front of the sign on the dotted line: Interest rates on an unsecured personal loan are generally higher
than auto loans because the vehicle is not used as collateral. Shop around – you can find a lender that is willing to offer you car loans elsewhere. Compare other huntington car loan deals and complaints Modest Seven reviews fill huntington's Trustpilot profile as of October 2020 - and most are excellent.
However, his Better Business profile tells a different story. He has just over 1 star with his 134 reviews, and he has more than 500 complaints. There are no car loan reviews from Huntington in 2020. But those from 2019 and 2018, state issues with title transfers, making payments and customer service.
How to apply? First First Basics: Make sure you live in an appropriate state and for at least 18 years. If you meet these criteria, you can apply at your local branch, by phone or online. To get started online, follow these steps: 1. Go to the Huntington website and click Borrow on the main navigation bar.2.
Under Personal loans, click Autocredit. Click Apply Now.3. The app starts with a series of questions called What Do You Want. Select Buy a vehicle.4. In the AutoCredit section, specify that you have a specific car in mind. You will be asked to fill the year, make, model and mileage.5. Fill in the amount you
want to borrow.6 Specify whether this is an individual or a joint application.7 Click Next. Add personal and contact information in the required fields.8 Click Next. Add your financial information to the required fields.9. Click Next. Review and submit an application. What happens after the application is
submitted? If you have applied between 7 a.m. and 10 p.m. ET hours on any day of the week, you will receive an immediate response as to whether your application has been pre-approved, rejected or if it takes longer to review it. Are you applying outside of this time period? You most likely won't get an
answer so quickly. If approved, a Huntington lending consultant will call you and guide you to the end of the process, including how to check your income and work. Once approved, the next step will be to sign the contract and receive your funds. If you have applied at the dealership, you will complete the
process there and possibly eat away in the new vehicle on the same day. Otherwise, you will need to go to the reception to visit the local branch. If you buy a car through a private seller, the seller must also be in the branch when you close. How do payments work with Huntington? You have the option to
choose your own payment due date and payment frequency. Huntington also allows you to wait up to 60 days to make your first payment - although interest is likely accrued during that time, making your loan more expensive in the long run. You might want to see if it's possible to sign up for autopayment,
so you don't have to worry about manually making repayments every month. See how Huntington is made up of other lenders with our guide to car loans. FAC You can contact Huntington.m Customer Service from 8:00 to 10 p.m. ET or on weekends from 8:00.m to 5 p.m ET. Et. Et.
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