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Section 12 is a special kind of bankruptcy specially designed for someone meeting the definition of family farmer or family fisherman. The person should also be called regular annual income. The deeper definition section 12 bankruptcy does not automatically erase all debts. Instead, you must file a reimbursement plan similar to chapter
13 bankruptcy. Both an individual and an individual and spouse may apply for bankruptcy protection under Section 12, but the majority of their debts must be related to their agriculture or fishing business. This includes debts that have a fixed amount but exclude filer's home. For a family farmer, at least 50 percent of the debts must be
work-related and at least 80 percent for a fisherman. In addition, at least 50 percent of their income must have come from work for the previous tax year. For family farmers this includes three previous tax years. They must have regular annual income so they have the financial resources to make a long-term plan to repay their creditors
within 3 to 5 years. As with other types of bankruptcies, anyone who fills out Section 12 must first petition the court serving their own regions, along with the necessary documents and documents. This includes disclosure of a notice of their assets and obligations, income and expenses, and financial business. They need to provide detailed
lists of all income as well as all business and living expenses and a detailed list of all property, as well as a list of each creditor and debtor amounts. Read more: What is bankruptcy? Part 12 example A family farming business had to run and replace several pieces of expensive equipment over the past few years. There has also been a
drought that has damaged crops so fewer products are produced to sell. You're not only making less money, but also spending more because of your work-related expenses. If at least 50 percent of your debt is related to running your business, You can apply for Chapter 12 bankruptcy and create a 3- to 5-year plan to help you pay your
creditors and also allow your finances to improve. Debt management calculators. Section 7 expresses a section of the bankruptcy law that provides for liquidation. Pursuant to Section 7, your debt has been erased, but your non-exempt property will be sold and proceeds distributed to your creditors. The deeper definition is to give people a
fresh financial start. While Section 7 allows you to be debt free, you are not without a price. In exchange for opening a clean sheet, you are expected to hand over your personal belongings for sale. Depending on your situation, your home, pension, car, personal items, coin collections, jewellery and other personal goods may be liquidated
to pay creditors. Each state has its own exemptions. 17 states, congress. Allows you to choose between state exemptions and federal bankruptcy exemptions put out by California. If you live in one of the 17 states that allow you to choose between state and federal exemptions, you must choose one. You can't choose from the provisions
in both codes. That's how exemptions work: Let's say you have a car worth $5,000, and the vehicle exemption in your state is $6,000. You can protect your existing vehicle. However, if the value of your vehicle is $15,000, bankruptcy trustees will likely sell your car, pay off your loan and pay $6,000 for the exemption. Other money from the
sale of the car was spent on repaying other unsecured creditors. Debt management calculators. Section 7 example No one wants to file for bankruptcy, given that it remains in the borrower's credit report for 10 years. If you find yourself able to pay your bills or put food on the table, bankruptcy may be the right option. According to FindLaw,
Chapter 7 can help in five ways: You can get a fresh start. You can keep your future income. There is no limit on the amount of debt you can claim. There is no reimbursement plan to track. The liquidation of the debt takes place quickly. Learn about post-bankruptcy life. Section 9 is a section of the bankruptcy law specifically addressing a
municipality's debts, such as city or town. Chapter provides the municipality with protection from creditors while making plans to pay its debts or adjust its debts. Deeper definitions Of The Law of Disclosure 9. Individuals and companies are not eligible to file for Chapter 9 bankruptcy. Section 9 cannot be used for states. In to qualify for
Chapter 9 bankruptcy, a municipality must meet four requirements: It must be bankrupt. He must come up with a plan to rearrange or adjust his debts. It must secure the agreement of the majority of its creditors, not negotiate with the majority of its creditors or negotiate with its creditors. You must be authorized to be indebted by a civil
servant or organization, or under state law. The purpose of Section 9 is to protect municipalities from creditors as they try to come up with a plan to rearrange their debts. A municipality can rearrange its debts by refinance, reducing the amount of debt interest or principal, or extending the repayment period of the debt. Unlike other sections
of the bankruptcy law, article 9. 9. In 1937, the department passed a 9th amendment to the bankruptcy law. It's much less common than other bankruptcies. Some section 9 bankruptcies have been remarkable. Inch Orange County, California borrowed $1.7 billion, when the largest municipality tried to reconfigure the bankruptcy statement.
In November 2011, Jefferson County, Alabama, asked for help in restructuring $4 billion in debt stemming from investment in a local sewage system that went wrong. In July 2013, Detroit cut nearly $7 billion from its debt load on a repayment plan approved for City 9 with $18 billion to $20 billion in debt and 100,000 creditors. Debt
management calculators. January 5, 2019 4 min Opinions expressed by entrepreneurial contributors are their own read. We often said, if you really want to change things, put a dollar on it. This philosophy has recently been documented by Nielsen, the leader in CPG market data. The biggest mega trend we've seen for 2019 is driven by
consumers who want to vote with what they buy. They are increasingly demanding transparency from CPG manufacturers... and take it! Americans love their dogs. So why wouldn't they ask transparency from the company that made them chew dogs? It was the catalyst for Nature Gnaws founders Jay Mokbel and Steve Mamak. The risk
they take for production and sales in 2016 has been confirmed by stellar growth over the past two years of all-natural dog chewing. We love entrepreneurial success stories. But what really makes us wonder about the nature gnaws story is that it's an example to entrepreneurs who want to change the world as one product at a time. In just
2 years, their industry has broken down and used Cause Marketing to create a loyal following. Related: Why not sell this Multimillion Dollar Pet Food Company caught up with PetSmart or PetcoWe Jay and Steve at pompano beach headquarters and 6,000 square feet distribution center. We wanted to get a better idea of why and how they
did it. Michael and Bonnie (M&amp;B): When did you get the idea to get into dog chewing? We were having trouble finding 100 percent natural chewing to give to our own dogs. We wanted to know the source and all the ingredients. We love our dogs. They trust us. That's all we owed them. The market was changing. People are getting
more interested in the ingredients of their own food, and what about their best friends? We thought. M&amp;B: Did you look like you'd disrupted the traditional supply and distribution chain? Related: Throw Me a Bone: How Shop Dogs Can Be Good for BusinessJay: Yes really, we wanted to go straight to the source and buy directly from
suppliers we know, study and trust. We wanted to guarantee that our chews were 100% natural ingredients. Steve: We've seen a dramatic trend toward online sales and we've chosen to make our chewing available only to our other dog owners online through their site, as well as Amazon, Target and Chewy.M&amp;B: Sales To get words
online requires a special kind of marketing. How do you do that? Steve: We took a grassroots approach, commenting and developing a community of online dog parents through social media. Our goal was to provide educational and fun content. When people started to learn about Nature Gnaws and try out the product, they started
sharing pictures of pets. This gradually snowballs into dogs of all races and sizes that we enjoy chewing. Customer service is at the heart of our business. We have developed a birthday program, gifts and ways to give back to the community. And if a customer is unhappy with the product, we will do our best to fix it. M&amp;B: How
successful was this for you? Jay: Nature Gnaws' sales have so much over $7 million in 2018 and we're about to double that in 2019. Steve: At Walmart.com, we're also opening up our entire product range and planning several new product launches that will push our growth further. Therefore, I can say that our success exceeded our
expectations in our second full year as a company. M&amp;B: What advice do you give to new entrepreneurs who want to produce consumer products today? Steve: I think more than ever today, people want transparency and feel they can trust the company behind the brand. So we put ourselves out there to show our customers who we
are, where our products come from and how they're made. And we use our success to give back to the dogs in need. Jay: Social media and online markets have been key to our success. We didn't try to follow the traditional distribution path. We realized that the market was changing and wanted to create a brand that could be sustainable
and thriving in today's market. To learn more about Nature Gnaws, www.naturegnaws.com www.naturegnaws.com their website on the website
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